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TOP-NOTCHERS 
Bankers Life Salesmen Who Have Achieved Great 


Success Through Consecutive Qualification 
in Our Highest Honor Organization Salesmen 


History 





ALEXANDER THE GREAT 


Alexander the Great, son of Philip of Macedon, 
V ranks as one of the foremost soldier-statesmen 
of all ages. He decisively changed the current 
of world history. 
As a precocious youngster he studied at the feet 
of the immortal teacher, Aristotle. 
Early in his career he came upon the famous 
Gordian Knot. An oracle foretold that whoever 
should untie that knot would become master of 
the world. 
Alexander cut it with a single stroke of his sword. 
fe was his — with difficulties; he solved 

them—just as he won his victories—by sudden 

Z: H. ROWE bold strokes. , 
CHICAGO. ILLINOIS Before his death at the age of 33 he had con- 


quered the Persian Empire—fifty times as large 
PRESIDENT’S PREMIER CLUB as all Greece with twenty 
1927-1928-1929- 1930-1931 





times as many people—thus 
saving the culture of the 
West from semi-barbarism; 
and he had extended Greek 
civilization beyond the Medi- 
terranean to pave the way 
for Christianity three centu- 
ries later. 


BANKERS LIFE COMPANY ROYAL UNION LIFE 
GERARD S. NOLLEN, President INSURANCE COMPANY 


Established 1879 Des Moines, lowa Des Moines, lowa 


A. C. TUCKER J. J. SHAMBAUGH 
Chairman of the Board President 
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ike a Spring T 

Economic spring fever demands a financial tonic. 
Field workers have such a tonic in the “Income for Life” 
policy originated by the Fidelity. Men with impaired 
estates are turning to “Income for Life” to make their 
future secure. 


FIDELITY AGENTS PROFIT 


BALTIMORE NEW YORK This is a tonic for Fidelity agents, too. Other tools 
in their complete sales kit include Low Rate Life, Family 
Income, Disability benefits—both income and waiver of 
premium—and Accidental Death Benefits. They are 


A PROGRESSIVE backed by contracts based on more than half a century 


of fair dealing. 


SURETY and . ASUALTY Send for booklet | 


“The Company Back of the Contract” 


THE FIDELITY MUTUAL LIFE 
COMPANY INSURANCE COMPANY 
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This Week: 


POSTPONEMENT 


@ At the request of several valued contribu- 
tors who desired more time for the comple- 
tion of their manuscripts, the annual Special 
Line Sales Section of THE SPECTATOR, 
originally announced for this week, will be 
published instead in the issue of June 16. 


NATIONAL BOARD 


@ Reports of the sixty-sixth annual meeting 
of the National Board of Fire Underwriters 
including the valuable address of President 
C. Weston Bailey. 


PROFIT AND LOSS 


@ The underwriting and investment profits 
and losses of 100 leading fire insurance com- 
panies in 1931. 


Next Week: 


LOYALTY 


© Aside from the undeniable truth that old 
friends are best, there is a distinct economic 
advantage in sticking to your old friends in 
life insurance. William T. Nash writes on 
this theme for next week's issue, directing 
his persuasive logic to the policyholder. This 
feature will be made available in leaflet form 
and should prove a valuable addition to con- 
servation literature. Be certain to read this 
timely article and make use of it while its 
message will do the most good. 


TEAMWORK 


@ Walter LeMar Talbot, president of the 
Fidelity Mutual Life Insurance Company 
maintains that the forward movement so em- 
phasized in life insurance during the past 
decade actually had its inception with the 
birth of real cooperation between companies 
and between company and agent. His ad- 
dress delivered before the Home Office Life 
Underwriters Association elaborates on this 
theme. 





An Enviable Record 


HE American agent is the frontiersman of the insti- 

tution he represents. He is the contact point between 

insurance and the public. On the firing line, he must 
be in constant readiness to explain technique, interpret 
policies, meet objections, discredit canards and justify 
practices. Because of this, his knowledge must be ac- 
curate and his advice sound, but above all, his information 
regarding insurance must be up-to-date and kept current. 
It is a duty of insurance company officials constantly to 
replenish the information given to their agency organiza- 
tion. Any cause that changes public mental habits neces- 
sitates correspondingly new and effective material for the 
use of agents. 

For this purpose, the address of President C. Weston 
Bailey to his associates in the National Board was most 
admirable. It contained data which well enables insur- 
ance agents to present a striking picture of the true worth 
of insurance as it is today and to correct erroneous im- 
pressions of recent development. 

Mr. Bailey clearly and concisely presents factual in- 
formation pertinently directed against current miscon- 
ceptions regarding fire insurance. He establishes the 
financial soundness of the fire insurance companies. He 
explains the assistance rendered business otherwise bur- 
dened by falling markets. He justifies the public faith 
in fire insurance where “not a dollar has been lost to the 
public through the failure of any member of our organi- 
zation.” He discredits by statistical argument a common 
charge that insurance rates are increasing. He points out 
the taxation burdens levied upon policyholders by un- 
thinking legislation. He sums up with an appeal for old 
fashioned and homely principles of strict, personal and 
corporate honesty from all engaged in the business 

The inspiration and enthusiasm which Mr. Bailey has 
given to his fellow members of the National Board if 
heeded can be translated into revenue by agents. Insur- 
ance agents should turn with Mr. Bailey from unwar- 
ranted and gloomy forebodings and seek for the sunshine 
that is always near. They should not permit pessimism 
to distort their perspective for “ears that are tuned to the 
croak of the raven, hear not the thrush in the glen.” The 
record of insurance has no equal 
and every man in the business an YC 
should proudly and _ publicly fie : ° 


boast its worth. 
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Sixty-Sixth Annual of Nationa 


President C. W. Bailey Urges That Situ- 
ation Be Looked Squarely in the Face; 
Deplores Ever-Increasing Burden of Tax- 


ation; Says There 


Is Nothing Really 


Desperate or Hopeless in Situation 


HAT this sixty-sixth annual meet- 

ing of the National Board is held 

at a time of great anxiety for 
every department of the nation’s busi- 
ness and in the midst of conditions that 
are acutely trying for the stoutest 
minds is a fact apparent to all of us. 
It is natural and unavoidable that the 
great business which we represent—a 
business unique from the standpoint of 
the intimacy of its relationships with 
all other forms of business—should 
have felt in various ways the effects of 
the violent strains engendered by a 
financial and business depression which 
in intensity and world-wide extent 
seems to have no complete parallel in 
modern times. We may frankly admit 
that it has been difficult for ary of us 
to remain entirely unaffected by the 
apprehensions and pessimistic fore- 
bodings which appear of late to have 
dominated the thinking of the great 
majority of men of affairs in every 
quarter of the globe. 

I judge it to be a wholesome thing 
at such a critical moment as this for 
us of the National Board of Fire 
Underwriters to look our situation 
squarely in the face, not blinking any 
of the distressingly untoward circum- 
stances by which we are hemmed in on 
every side, nor allowing ourselves to be 
dismayed by them. Not only is it 
wholesome for us upon whom, as a 
group, rests perhaps more heavily than 
upon anyone else, the responsibility for 
the safe conduct of a great and vitally 
necessary institution through and out 
of its perils. Such a visualizing of 
these perils must also be useful in aid- 
ing others, including the public that is 
protected by our policies, its official 
representatives in our legislative and 
administrative bodies, and its spokes- 
man, the press, to form some adequate 
idea of the things that ought to be done 
and of the consequences if those things 
are not done. 

What, then, is the situation in which 
the fire insurance business, as repre- 
sented by the entire group of capital- 


ized stock companies, finds itself? Its 
premium fund, together with its capi- 
tal and surplus funds, are invested in 
the same properties that are insured 
by its policies; or in the bonds or other 
obligations that rest upon the security 
of those properties. The capitalized 
value of those properties has depre- 
ciated enormously out of proportion to 
their physical, material and potential! 
earning value, and, therefore, out of 
proportion to the so-called sound value 
by which insurance and insurance loss 
liability is measured. Meanwhile the 
demoralizing effect of idleness and un- 
productiveness is apparent in slack- 
ened efforts on the part of owners to 
prevent the losses against which they 
are insured. And the decline in vol- 
ume of insurance written, which is 
concomitant with a general reduction 
of inventories, both as regards quantity 
and price, necessitates liquidation of a 
part of the reserve premium fund, 
while it also reflects an increase in the 


ratio of uncontrollable expenses. This 
rapid survey offers an _ unalluring 
prospect. 


No Ground for Dissatisfaction 

And yet, if we calmly and dispas- 
sionately and consider the 
actual facts of the achievement of stock 
fire insurance in America during the 
past two and a half years of deepening 
economic confusion and uncertainty 
throughout the world, it quickly be- 
comes apparent to us that not the 
slightest real ground exists either for 
dissatisfaction with the record the 
companies have mad? under circum 
stances of extreme difficulty or for dis- 
couragement as to the future. The 
truth is that during this period of well- 
nigh unexampled business contraction, 
depression and disaster, stock fire in- 
surance stands almost alone among the 
great business groups of the land as 
not having failed to fulfill a single one 
of the vast obligations to which it was 
committed and as not having inflicted 
a single dollar of loss upon the public 


review 





C. W. BAILEY 


which looked to it for the protection 


of its most vital interests. In these 
regards stock fire insurance is now 
giving a fresh demonstration of that 


unshakable strength and dependability 
which have been found to characterize 
it in every previous period of financial! 
upheaval for more than a century past. 

To illustrate what I have just said, 
and at the same time to dispel once 
and for all any impression that the 
difficulties with which we are now con- 
tending are of unprecedented mag- 
nitude and perhaps beyond our capac- 
ity to solve with am 
prompted to quote here a paragraph 
from the address delivered at the an- 
nual meeting of the National Board 
fifty-five years ago by my predecessor 
in this presidential office, George L. 
Chase, then president of the Hartford 
Fire Insurance Company. By way of 
preface to the quotation let me remind 
you that the destructive business de- 
pression that attended the collapse of 


success, I 


the wild speculation to which the 
American Civil War gave rise, not 
only in the United States but in 


Europe scarcely less, reached its last 
and seemingly most hopeless stage in 
the spring and early summer of 1877, 
or at the very time when Mr. Chase’s 
address was composed and delivered. 
Then, as now, the business outlook ap- 


peared utterly black to the great 
majority of the business world. Then, 
as now, the prophets of evil were 


(Continued on page 10) 
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Board of Fire Underwriters 


Officers for the National Board 
of Fire Underwriters for 1932. 


eT C. W. BaAILey 


President, American Insurance Co. 


Vice-President....RaLtreu P. Ives 
President, Aetna (Fire) Insurance Co. 


Secretary ..... SUMNER BALLARD 
President, International Insurance Co. 


Treasurer....... Witrrep KuRTH 
President, Home Insurance Co. 


Gen. Manager. .W. E. MALLALIEU 
Asst. Gen. Manager..C. H. Lum 


Asst. Gen. Manager.... 
Miss O. H. Harrison 


By RALPH REED WOLFE 


HE sixty-sixth annual meeting of 

the National Board of Fire Under- 

writers, held last Thursday at the 
Waldorf-Astoria Hotel in New York 
City, brought together some 200 leaders 
in the fire insurance business who 
showed by the way in which they 
listened to and commented upon the 
address of President C. Weston Bailey, 
as well as the carefully prepared re- 
ports of the standing committees of the 
organization, that in no sense of the 
word had they succumbed to any belief 
that the great problems confronting 
insurance as well as all other business 
are to be considered to be unsurmount- 
able. 

President Bailey, in the concluding 
paragraph of his address, which is 
printed on page 6 of this issue of THE 
SPECTATOR, said that when the new day 
of national prosperity dawns, surely no 
business institution in the land will 
with more certainty be restored to its 
full share in the opportunities for pub- 
lic usefulness than stock fire insur- 
ance which, by its unblemished record 
through all the vicissitudes of panic 
and depression, has given a fresh dem- 
onstration of its clear right to a fore- 
most place in the country’s life and 
affairs. 


Spirit of Optimism 
The spirit of sane and well-founded 


optimism for the future was strikingly 
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Two Hundred Leaders of the Fire Insur- 
ance World Give No Indication That 


They Feel the Great Problems Now 
Confronting Insurance and All Other 


Businesses in Any 


Sense of the Word 


Are Unsurmountable 


evident during the meeting. Fireworks 
in the form of oratory, wrangling or 
“entertainment” are not as a rule fea- 
tures of the National Board annual 
meeting. There is a great amount of 
work to be reviewed in a short time 
and there is no time to be wasted in lost 
motion. The work of the meeting is 
done before the president calls the 
meeting to order and, as was said fre- 
quently last Thursday by those who 
voted the acceptance of the various re- 
ports, perhaps few except the ones di- 
rectly responsible for them could real- 
ize the vast amdéunt of effort and ability 
that went into the work that was so 
briefly summarized at that time. At 
the sixty-sixth annual the election of 
officers and the approval of the rein- 
corporation of the Fire Companies’ 
Adjustment Bureau, Inc., under the 
laws of New York State, were the two 
major features that would come under 
the head of the action of the meeting. 

Paul L. Haid, former president of 
the America Fore group of companies, 
and a vice-president of the National 
Board, who gave up those offices when 
he recently became the head of the In- 
surance Executives Association, is pres- 
ident of the Fire Companies’ Adjust- 
ment Bureau, Inc. He presented a re- 
port for the bureau and asked the 
approval of the Board to redissolve the 
present incorporation under its New 
Jersey charter and reincorporate under 
the laws of New York State. The pro- 
posal provided that the capital stock 
of the Bureau be issued to a board of 
twenty-one directors for account of the 
National Board under declaration or 
deed of trust. The officers of and gen- 
eral manager of the National Board 
would become directors of the organi- 
zation and the assets would be sold, 
assigned and transferred to the pro- 
posed New York corporation. The 
Board approved the proposal. 

The officers were reelected, the only 
change being that Ralph B. Ives, for- 


mer chairman of the executive commit- 
tee, was elected vice-president to take 
the place made vacant by the resigna- 
tion of Mr. Haid. B. M. Culver, presi- 
dent of the America Fore companies; 
John M. Thomas, president of the Na- 
tional Union Fire; Ralph Rawlings, 
president of the Monarch Fire; F. M. 
Smalley, president of the Glenns Falls, 
and Harold Warner, United States fire 
manager of the Royal-Liverpool groups, 
were elected members of the executive 
committee for a term of years and 
H. R. Waite, president of the Agricul- 
tural, was elected a member of the 
committee for one year to fill the va- 
cancy caused by the election of Mr. 
Ives as vice-president. The chairman 
of the executive committee will be 
elected at a meeting of the committee 
to be held this month. 

President Bailey’s address was re- 
ceived with great enthusiasm. Wilfred 
Kurth, president of the Home, moved 
that the executive committee be in- 
structed to have a sufficient number of 
copies printed so that every insurance 
commissioner as well as members of 
chambers of commerce and rotary clubs 
would receive copies. 


Reports of Committees 


In addition to the report of the treas- 
urer, the executive committee and the 
special committee on hospitals there 
were reports from the following stand- 
ing committees: Actuarial, bureau, ad- 
justments, construction of buildings, 
finance, fire prevention and engineer- 
ing standards, incendiarism and arson, 
laws, public relations, maps, member- 
ship, statistics and origin of fires, and 
uniform accounts. 

Following the report of the nominat- 
ing committee and the election of 
officers, President Bailey called upon 
those elected, all of whom responded 
with a few words with the exception of 
Vice-President Ives, who was not in the 
assembly room at the time. 





With the Editors 


Soaking the Insurance 
Companies 


T the annual meeting of the 
National Board of Fire Un- 
derwriters held last week a much 
emphasized subject in the address 
of President C. W. Bailey, as was 
the case in the address of President 
James Wyper at the annual meet- 
ing a year before, was the tremen- 
dous burden put upon the com- 
panies by taxation. Taxes, Mr. 
Bailey, stated, hold a preeminent 
place among expenses of the type 
which are beyond the power of the 
companies to reduce or control, 
strive how they may. He pointed 
out the ever increasing levies made 
upon the insurance business from 
year to year and called attention to 
the fact that in 1931, with the pro- 
portion of taxes paid to total 
premiums written amounting to 
4.21 per cent, even though the total 
amount paid was reduced by the 
sharp contraction in the companies’ 
business and by the absence of 
profits the sum-total of the taxes, 
National State and loca! which the 
National Board companies paid 
was $21,396,891. 

Probably every individual and 
every group, association or corpo- 
ration believes that it is more or 
less unfairly taxed. But the dis- 
interested person who surveys the 
figures would hardly deny that the 
fire insurance companies, as well, 
for that matter as all the insurance 
companies, have a real cause to 
complain that they are never over- 
looked when the legislators decide 
to increase the revenue of the State 
or make up deficiencies which have 
arisen because of a general decline 
in tax receipts. There is no reason 
why fire or other insurance com- 
panies should escape the common 
lot of man but it too often appears 
that the solons, realizing that the 
money is there and easy to get at, 
proceed to grab all they can. 

President Bailey also pointed 
out, as has been done so many 
times, how small a part of the 
money collected in taxes is em- 
ployed directly or otherwise in 
connection with insurance. He 
said that the nine years from 1922 
to 1930, for which published figures 
are available, State taxes collected 
from insurance companies aggre- 
gated $709,299,956, of which not 


Editorial 


more than $28,925,631 was ex- 
pended upon the service of the in- 
surance departments, while $680,- 
104,325 was applied to general 
governmental costs 

Soak the insurance companies 
seems too often to be the slogan 
of the lawmakers. But, as usual, 
it is the public, the policyholder, 
who is being soaked. 





Good Both Ways 


F you believe the depression is 

likely to get worse before it im- 
proves, buy life insurance. It will 
be the last form of property to re- 
flect panic. If you think the bot- 
tom has been reached and that 
business is scheduled to start back, 
buy ‘ife insurance. It will speed 
the recovery. 





Statement from the lowa 


Insurance Department 


My attention is being called 
constantly to statements made 
by various insurance companies’ 
representatives derogatory to the 
financial condition of competing 
insurance companies. Such state- 
ments against other companies 
that are being made are as fol- 
lows: 

“Oh, that company is busted 

“That company is full of rotten farms.” 

“That company is a dangerous one to 
msure in ‘- 

“That company is full of poor bonds.’ 

“That company has a lot of rotten 
stock.” 

The entire matter is getting 
very serious. It affects all of 
the companies. It shakes the 
faith of the insuring public in the 
insurance business. This De- 
partment is sick and tired of all 
this kind of nonsense. Will you 
please notify your agents that as 
far as the lowa Department is 
concerned, if convincing proof is 
furnished it that a statement 
has been made such as above set 
out, or a statement made derog- 
atory to the condition of other 
companies, the license of the 
agent making such statement 
will be cancelled at once. 


E. W. CLARK, 
Commissioner of Insurance 











Fire Insurance Profits and Losses 


NE hundred leading fire insur- 

ance companies in the United 
States managed to obtain an aggre- 
gate underwriting profit in 1931 of 
4.5 per cent. This represents a de- 
cidedly heartening increase over 
1930 when the same companies 
showed a profit of but 2.3 per cent 
as compared with the profit of 6.5 
per cent in 1929. In such a poor 
business year, with the moral haz- 
ard more threatening than ever, 
this profit stands as a substantial 
achievement on the part of the 
companies, 

The ratio of losses incurred to 
underwriting income earned in 
1931 for the 100 companies was 
51.2 per cent, against 52.1 per cent 
in 1930, while the expense ratio of 
44.3 per cent was 1.3 per cent less 
than in 1930. 

On page 12 appears the tabula- 
tion from which these figures are 
taken. The 100 companies shown 
there had an underwriting income 
earned aggregating $689,796,524, 
while combined losses and ex- 
penses, amounting to $658,185,980 
left them with a net underwriting 
profit of $31,610,544. 

From investments, the net loss 
last year amounted to $138,480,794. 
After paying out in dividends de- 
clared by American companies and 
in remittances to home offices in 
the case of foreign companies, the 
sum of $46,661,950, the companies 
show a decrease in their combined 
net surplus of $221,422,762, an un- 
precedented figure for this item. 
The surplus shrinkage, however, 
is partly accounted for by the 
tremendous increase in special re- 
serves set up by the companies. 
The total increase in amounts so 
set aside in 1931 is $144,425,144. 
In consideration of this, it may be 
said that surplus declines in 1931 
were, in effect, no greater than for 
the year previous. 

Comparing the 1931 results of 
the companies with those of 1930 
it is revealed that underwriting in- 
come earned showed a decrease of 
more than $51,000,000, losses and 
expenses were reduced by approxi- 
mately $66,500,000, the underwrit- 
ing profit was increased by $15,- 
171,911, the dividends declared and 


(Concluded on page 13) 
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Time 
Weekly News Review 


The National Board of Fire Under- 
writers reelects C. Weston Bailey, 
president of the American of Newark, 
as president. 


Life insurance business shows new 
production in excess of $17,900,000- 
000, premium income over $3,600,- 
000,000, assets on December 31 last, 
$20,100,000,000 and insurance in 
force of over $107,000,000,000. 





The Life Office Management Asso- 
ciation meets in annual conference in 
Chicago. Forty-five companies are 
represented. 

The Association of Life Insurance 
Counsel holds annual meeting at White 
Sulphur Springs. 


Acacia Mutual amends charter. 


Pearl Assurance of London enters 
the United States for direct writing in 
fire lines and appoints Stephens and 
Hopps as United States managers. 





The annual meeting of the New 
York State Association of Local Agents 
is held at Syracuse. W. M. Gilder- 
sleeve is elected president. 





The Birmingham Fire of Pittsburgh 
elects Kenneth F. May as secretary. 





Commercial Casualty of Newark re- 
insures outstanding liability of the 
New Jersey Fidelity and Plate Glass of 
Newark. 


United States Fidelity and Guaranty 
of Baltimore votes to reduce capital 





from $10,000,000 to $2,000,000 trans- | 
| status of 1928. Possibly we are on the thresh- 


ferring $8,000,000 to surplus. 





New Amsterdam Casualty of Balti- 
more purchases the United States Cas- 
ualty of New York which it will oper- 
ate as a separate institution headed by 
Edson S. Lott and Norman A. Moray. 





Ralph Rawlings of the Monarch Fire 
is elected president of the Western 
Insurance Bureau. 





The American Constitution Fire and 
the American Home Fire of New York 
are consolidating under the latter's 
title with a capital stock of $1,000,000 





The New York State Fire and the 
Richmond Fire of the Crum and Forster 
Group of New York, merged with a 
capital of $1,000,000. 





Maryland Casualty reduces capital 
from $5,000,000 to $1,000,000 and 
transfers $4,000,000 to surplus. 





Agents are notified that the Com 
merce Casualty and the Glens Falls In- 
demnity of the Glens Falls Group. 
Glens Falls, N. Y., will be merged. 





Kentucky Home Life Insurance 
Company organized to take over 
business of Inter-Southern Life, Louis- 
ville, Ky. Moratorium proposed on 
cash and loan values for three year 
period. 


Robert W. Dunne appointed Unit 
Manager in IMinois for Reliance Life, 
Pittsburgh. 
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“If 1 Could Only Think of One Likely Prospect.” 








SOUNDINGS 


By ROBERT WADE SHEEHAN——— 




















E hear and read so much about the 
“vast changes brought about in the 


past two years” that most of us un- 
questionably accept as a fact the idea that the 
depression has produced a new and distinct 
epoch in the history of our country. This 
conception may be true. Certainly we will 
be a long time returning to the economic 


old of the most important political develop- 
ments in half a century. Conceivably, economic 
distress may be affecting permanent and 
radical changes in our national habits of 
thought and conduct. 

If such changes are coming and have come 
to pass, this new world of ours should be re- 
flected in the daily newspapers. The head- 
lines of today ought to afford an amusing con- 
trast with those of the vanished, pre-depres- 
sion era. Let’s look at a few recent ones: 

Modest pilot successfully attempts solo 
flight across Atlantic; preparation for several 
similar flights under way. Record crowd 
sees Babe Ruth slam two homers; slugger 
hopes to beat 1927 record. Municipal mis- 
management and corruption charged in New 
York City. Senator Norris announces he will 
support Democratic candidate for president. 
Senator Borah reported considering proposal 
to head third party. Jack Dempsey cleans up 
$500,000 on exhibition tour; will come back 
for suitable purse, ex-champ says. Mr. Hoover 
appoints new commission. Al Smith comes 
out for beer. Socialists nominate Norman 
Thomas. President of National Board, in 
annual address, protests heavy tax burden. . . . 

There must be some mistake. Perhaps I’ve 
been looking at the 1928 file. But what’s this 
one? No Rich Men Left in America, Says 

Schwab. How times have changed! 





Tide 


Current Economic Trends 







National Industrial Conference Board 
reporting on eighteen business con- 
cerns have cut wage rates 13.9 per 
cent, executive salaries, 20.3 per cent 
and other salaries 15.9 per cent during 
the past few years. 


Standard Statistics of New York re- 
port that prices of common stocks re- 
ceded last week to more than 27 per 
cent below the low of the 1921 fig- 
ures. 

Car loadings according to Dun's 
totaled $517,667 last week as against 
$747,057 the corresponding week in 
1931. 








Department store szles in April ex- 
ceeded those in March. 


According to George A. Miller in 
the New York Evening Post, leading 
life insurance companies invested for 
the week ending May 21 $6,016,402, 
48.0 per cent was in mortgage loans 
on city property, 81.6 per cent in 
Canadian bonds, 14.5 per cent in State, 
county and municipal bonds and 13.7 
per cent in mortgage loans. 





Employment on Class | steam rail- 
ways gained during the month of 
March, the first recorded in almost a 
year. 





Wholesale sale price level according 
to the Journal of Commerce Index de- 
creased to 55.7 for the week of May 
28, 1932, average, corresponding week 
1931, 66.3. 





Debits to individual accounts as re- 
ported to the Federal Reserve Board 
by banks in leading cities were 13 per 
cent below the total of a week ago 
and amounted to $5,587,000,000. 





Chancellor Heinrich Bruening for the 
past two years the guiding genius of 
the German Republic, resigned May 30 
under pressure from President Von 
Hindenburg. 





The average price of 687 stocks on 
the New York Stock Exchange was 
9.96 against 10.99 a week ago, 587 
industrials decreased to 8.97 from 
9.86, 47 utilities to 16.77 from 19.32, 
53 railroads to 14.85 from 16.15. 





Accidents at highway grade cross- 
ings totalled 681 for the first two 
months of this year, a reduction of 69 
compared to the same period in 1931. 





Average of 60 bonds, according to 
the Standard Statistics, closed Satur- 
day, May 28, at 58.7 a decrease from 
61.0 a week previous. 


Fisher's Index of Commodity prices 
closed the week of May 27 at 60.2 as 
against 61.1 the week previous. 
Crump’s English index closed at 60.8 
as against 61.1 the week previous. 








Electric industry revenues for 1931 
are estimated to be off 5 per cent. 


Roger Babson deplores timidity of 
National advertisers, urging that “In 
time of depression, prepare for busi- 
ness.” 
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Pres. Bailey’s Address to National Board 


(Concluded from page 6) 


numerous and vociferous in the land. 
Then, now, the existing financial 
and business order was subjected to 
vehement denunciation in many quar- 
ters and the most radical proposals for 
its complete reconstitution were made 
by all manner of political and social 
reformers. Then, as the pos- 
sibility of business recovery and a re- 
turn to normal prosperity in the near 
future was very generally deemed to 
be so slight as to be hardly worth con- 
sidering. In the midst of the confusion 
of minds and of tongues, however, Mr. 
Chase was able to point out with 
proper pride that, despite the wide- 
spread disasters in practically all other 
branches of business and despite the 
tremendous losses suffered by the pub- 
lic by reason of these disasters, not a 
dollar of loss to the public could be 
attributed to the failure of a stock fire 
insurance company having membership 
in the National Board to fulfill its pol- 
icy contracts to the letter. Here are 
Mr. Chase’s memorable words: 
“For 
business 


as 


now, 


the past three years the 
interests of the country 
have suffered from an unusual de- 
pression. All the great industries 
have undergone a partial paralysis. 
The channels of trade have become 
choked with products for. which 
there has been no market. Property, 
real and personal, has depreciated 
from twenty-five to fifty per cent. 
Merchants, manufacturers, bankers 
and railway corporations have 
failed; and, where failure has not 
come, the value of stocks has greatly 
depreciated. Bankruptcy and ruin 
has overtaken many _ enterprises 
which had withstood successfully the 
financial storms that have 
over the country. It ought to be a 
matter of profound congratulation to 
us, gentlemen, that in this general 
misfortune, notwithstanding the les- 
sening of values in our securities, 
notwithstanding the general depres- 
sion in trade and consequent de- 
crease in amount and value of insur- 
able property, notwithstanding the 
numerous and severe fires with which 
this as every other financial crisis 
has been visited, not a dollar has 
been lost to the public through the 
failure of any member of our associ- 
ation.” 


Public Has Not Lost a Dollar 


swept 


Except perhaps in one minor par- 
ticular—namely, the sharp increase in 
the number and severity of fires which 
attended the great depression of the 
70’s, but has been much less in evi- 


dence during the present depression— 
every word of this impressive passage 
picturing the prostration of business 
as a whole in the spring of 1877 but 
bringing out the remarkable record of 
the stock fire insurance companies in 
that period of devastating financial 
and commercial trouble, is directly and 
precisely relevant to the present state 
of affairs. Once more those of us who 
have the responsibility of administer- 
ing the great system of stock fire in- 
surance may say with justifiable pride, 
“not a dollar has been lost to the pub- 
lic through the failure of any member 
of our organization.” This despite the 
enormous losses to which the people of 
this country have been subjected dur- 
ing the past two and a half years by 
reason of the sharp depreciation of 
security and commodity values, the 
contraction of industry and trade, the 
widespread unemployment, the failure 
of numerous banking, industrial and 
commercial enterprises, and other 
similar consequences of the depression. 


Grounds for Satisfaction 


While we are amply warranted in 
feeling great satisfaction in the finan- 
cial record our companies have made 
through the depression, it seems to me 
that we have grounds for still deeper 
satisfaction when we consider the part 
which stock fire insurance has played in 
the way of providing indispensable sup- 
port for the entire business fabric of 
the country at a time when property 
values, if left unprotected against the 
great hazard of destruction by fire, 
might easily have so crumbled as to 
plunge the entire community into irre- 
trievable ruin. Through all the shrink- 
age in the market value of all kinds of 
property—not only securities, but also 
stocks of goods, industrial and commer- 
cial plants, apartment houses . and 
hotels, urban and rural dwellings and 
the like—through all the pecuniary un- 
certainties pressing upon the owners of 
such property and upon the bankers 
and other lenders of credit relying upon 
it as security for their loans, one thing 
has remained absolutely certain, name- 
ly, that the destruction of any part 
of the property by fire, if perchance 
it should occur, would be promptly and 
adequately indemnified by the stock fire 
insurance companies covering it with 
their policies. More than this, not the 
faintest criticism has been heard in 
any quarter to the effect that the com- 
panies have been so timorously con- 
cerned with their own financial safety 
that they have restricted their risks in 
a manner detrimental to the general 
welfare. 

Stock fire insurance is in contrast to 
what might be termed self-insurance 
such as is carried by one or more per- 
sons or industries on a limited amount 
of property in a limited area with in- 
definite premium liability assumed by 
participants. While this substitute for 
stock company insurance may answer 
in a limited field, it does not and can- 


not give the universal coverage, ser- 
vice, spread of risk, security and exact 
cost which is the foundation upon which 
stock fire insurance operates. No other 
form of insurance can offer the facili- 
ties necessary to care for the needs of 
the nation nor does any other form of 
fire insurance attempt to furnish the 
complete coverages demanded by the 
credit and commercial needs of in- 
dustry. 

The facts I have just stated speak 
for themselves. They give us a true 
picture of the manner in which the com- 
panies in this organization have been 
enabled, through the skill, prudence and 
conservatism with which both their un- 
derwriting and their investments have 
been managed, to meet with complete 
success the difficult conditions of a 
most troublous time, affording unques- 
tioned assurance to American property- 
owners of every class, as well as to all 
grantors of credit, that, whatever might 
be the course of market prices or 
values, they were at least fully pro- 
tected against one risk of the first mag- 
nitude, the risk of loss through fire. 
For our own instruction, however, we 
should most carefully consider the hap- 
penings affecting our business during 
this period of depression, seeking to 
derive from them valuable lessons to 
guide and assist us in the future. Here 
it is perhaps well to begin with the 
actual figures of the member com- 
panies’ experience for the past year. 
These official statistics, it is true, have 
primarily to do with the principal ele- 
ments of the companies’ underwriting 
operations, and no not directly concern 
themselves with total financial results; 
nevertheless, they bring out very clear- 
ly more than one matter which, in my 
opinion, certainly require our prompt 
and serious attention in the interest of 
the continued welfare of the institution 
we represent. 


Moral Hazard Fires 


Before discussing the specific operat- 
ing results for 1931 reported by our 
member companies, I may observe that 
the present depression has so far dif- 
fered from previous depressions in this 
country in that its effects have not been 
intensified from a fire underwriting 
standpoint either by one or more costly 
conflagrations or by a general increase 
of the burning rate resulting from what 
are commonly described as moral haz- 
ard fires. While it is true that certain 
classes of risks—notably, dwellings— 
have shown a disconcertingly high loss 
ratio, indicating that pecuniarily 
harassed policyholders have in too many 
instances yielded to the temptation to 
“cash in” on their insurance, this ten- 
dency has been much less in evidence as 
regards manufacturing and commercial 
risks than it has been under similar 
conditions in the past. Hence we find 
that the country’s aggregate fire loss 
for 1931, on the basis of the best esti- 
mates available, actually shows a de- 
cline from the total for the previous 
year, the estimate for 1931 being $464,- 
633,265, as compared with $501,980,624 
for 1930. No doubt this very welcome 
decrease is in considerable part at- 
tributable to the sharply lower price 
level for insured commodities and goods 
of all kinds which the business de- 
pression has brought about, as well as 
to the universal disposition of manu- 
facturers and merchants to keep their 
inventories down to a mimimum; but in 
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any case it has decidedly eased the 
strain upon the fire insurance com- 
panies. 

When, however, we consider the ef- 
fect of violently depressed property 
values and severely contracted stocks 
of goods in manufacturing and com- 
mercial establishments upon the vol- 
ume of the companies’ business in 1931, 
we at once get the other side of the 
picture. For unhappily, the decrease in 
the aggregate earned premium of the 
member companies last year was both 
absolutely and proportionately much 
greater than the decrease in the coun- 
try’s fire loss total. According to the 
reports of our 221 member companies, 
which write approximately 85 per cent 
of all the fire insurance in the United 
States, they derived from their fire and 
lightning business in 1931 an agegre- 
gate earned premium income of $563,- 
603,073, as compared with $614,731,660 
for 1930—a decrease of $51,128,587, or 
8.31 per cent, while the net losses paid 
in 1930 were $329,370,918, as compared 
with $303,300,139 in 1931—a decrease of 
7.91 per cent. Since the companies’ 
earned premium income on fire and 
lightning business was less by $30,- 
860,515, or 4.8 per cent, in 1930 than in 
1929, it follows that within two years 
after the beginning of the depression 
the income derived by the companies 
from their principal business shrank to 
the extent of $81,989,102, or over 13 
per cent. It should be added, however, 
that we cannot put the entire blame for 
this uncomfortable loss of income upon 
the depressed condition of the country’s 
business as a whole. That was the 
chief cause, of course, but another fac- 
tor also played some part, and that one 
for which we are ourselves responsible. 
I refer to the still uninterrupted de- 
cline in the average rate per $100 of 
insurance which the companies are re- 
ceiving for the coverages they provide. 
In 1929, this average rate had dropped 
to 80.08 cents, or more than 33% per 
cent below the pre-war level; in 1930 
there was a further drop to 76.91 cents; 
in 1931 a still lower level was reached, 
the average rate per $100 of insurance 
realized by the companies being no 
more than 73.29 cents. My predeces- 
sors in this office have repeatedly called 
attention to the imperative need of 
action on the part of the companies to 
check this downward tendency, which 
has already made fire insurance dis- 
proportionately cheap in comparison 
with the price level for commodities and 
services in general, even under depres- 
sion conditions, and which renders it 
practically impossible for the com- 
panies to secure a reasonable under- 
writing profit under any circumstances. 
Now, if ever, is the proper time for a 


thoroughgoing reexamination of our. 


rate structure with a view to removing 
the causes of this growing disproportion 
between the value of the service we 
render and the charge we make for it. 


Revision of Rates Necessary 


It is scarcely necessary to state that, 
with financial, industrial and commer- 
cial conditions what they were in 1931, 
the member companies as a body could 
not hope to obtain more than a negligi- 
ble underwriting profit from their fire 
and lightning business for the year. 
The figures show that the 221 member 
companies together had last year an 
aggregate credit balance of $5,405,937, 
or .96 per cent of the earned premiums, 
which compares with a debit balance 
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of $1,521,059, or .25 per cent, in 1930, 
but with a credit balance of $37,679,- 
837. or 5.84 per cent, in 1929, and with 
an average underwriting profit of 3.32 
per cent for the past five years—an av- 
erage rate of profit which is substan- 
tially lower than that which the Na- 
tional Convention of Insurance Com- 
missioners has estimated to be 
necessary for the maintenance of the 
companies in unimpaired strength and 
vigor. The underwriting results for 
both 1930 and 1931 demonstrate anew, 
and more forcibly then ever, that a re- 
vision of our rate system is imperative. 

All things considered, the member 
companies must be congratulated upon 
having been able to prevent the out- 
come of their fire and lightning under- 
writing from being much more unfa- 
vorable than it actually was. To this 
end they have studied and applied op- 
erating economies in the most resolute 
fashion, bringing their expenses of 
every kind down to a minimum. While 
I do not wish to burden this address 
with statistical data, there should be 
placed in the record the fact that while 
premiums are less by 13 per cent than 
in the year previous, our net expenses 
show a reduction of a like amount, so 
that as a business we have at least en- 
deavor to balance our budget and rec- 
ognize that with diminished income a 
reduction in expense is imperative. Cer- 
tain of our expenses, however, were 
beyond our control. strive how we 
might, since they are determined by 
legislative or regulatory fiat, which 
gives scant heed to considerations of 
economy. Taxes now hold a preemi- 
nent place among expenses of this kind, 
having increased in recent years to 
such an extent that they have become 
a crushing burden for fire insurance, 
as for all other forms of indemnity in- 
surance. The sum-total of the taxes, 
national, State and local, which the 
companies holding membership in the 
National Board were required to pay 
in 1928 was no less than $24,789,530, 
or 3.88 per cent of the total net pre- 
miums written in that year. In 1929 
the companies were levied upon in the 
amount of $30,526,877, or 4.65 per cent 
of the total premiums written. In 1930 
the companies’ tax contributions rep- 
resented 5.09 per cent of the premiums 
written, although a smaller volume of 
business made the total amount paid 
$29,705,434, not quite a million dollars 
less than that paid the preceding year. 
It must be borne in mind that the total 
of taxes paid, and the resultant rate, is, 
in each of the foregoing instances, in- 
clusive of all forms of taxation, includ- 
ing tax upon profits. And now comes 
1931, with the proportion of taxes paid 
to total premiums written amounting 
to 4.21 per cent, even though the total 
amount paid was reduced by the sharp 
contraction in the companies’ business 
and by the absence of profits, to 
$21,396,891. 

In this connection I desire to recall! 
to your attention the bulletin recently 
issued by the Insurance Department of 
the Chamber of Commerce of the Uni- 
ted States, which presented the results 
of the Chamber’s latest study of 
Special State Insurance Taxes. In that 
bulletin, as you will remember, the 
grand total of the various taxes which 
insurance companies of all classes were 
called upon to pay in all the States and 
the District of Columbia in 1930 was 
found to be $99,333,007" of which 
amount only $4,416,971, or 4.45 per 


il 


cent, was required to meet all the dis- 
bursements of the State Insurance De- 
partments, and $94,916,036, or 95.55 
per cent, was used by the States for 
general governmental expenditures. 
Moreover, it appears that during the 
nine years from 1922 to 1930, for which 
published figures are available, State 
taxes collected from insurance com- 
panies aggregated $709,299,956, of 
which huge total no more than $28,- 
925,631 was expended upon the service 
of the Insurance Departments, while 
$680,104,325 was applied to general 
governmental costs. In other words, 
although all competent economic au- 
thorities hold that the taxation of in- 
surance is utterly unscientific and so- 
cially harmful, the States have now 
forced upon the insurance companies 
the function of tax-gatherers upon a 
very large scale. This being so, it is 
my opinion that it is the plain duty of 
the insurance companies, and partic- 
ularly of the fire insurance companies, 
to make it apparent to the insuring 
public that the premiums it pays con- 
tain a large tax element over and 
above the insurance cost proper, and 
that this tax element must be collected 
by the companies for what it is, name- 
ly, a charge which has nothing to do 
with the charge, or rate, for coverage. 
In the light of the latest figures, a 
loading of at least 5 per cent would be 
needed to represent the tax imposition 
which the stock fire insurance com- 
panies pay the States for general 
revenue purposes, in addition to what- 
ever tax is necessary for the support 
of the Insurance Departments. I 
strongly recommend to this Board, 
therefore, that it request the Executive 
Committee to examine carefully into 
the feasibility of this suggestion; and, 
further, that it consider whether the 
tax loading of, say, 5 per cent should 
not be superimposed upon the present 
schedule rates for all classes of prop- 
erty. I may add that I urge this 
action the more emphatically because 
I am convinced that in this way the 
stock fire insurance companies can 
most effectively further the present 
country-wide movement to bring about 
a lessening of the inordinate and dev- 
astating governmental expenditure and 
taxation which are today sapping the 
financial strength and throttling the 
business initiative of the American 
people. 

In the same manner as inequitable 
and class taxation is being heaped on 
insurance, so are regulatory and re- 
strictive laws gradually encroaching on 
its ability to maintain itself in an 
elastic condition that will enable it to 
meet business changes instantly. 


State Regulation 


The necessity for State regulation or 
supervision of insurance is conceded 
by the industry. So long as regulation 
concerned itself with seeing that policy- 
holders’ and stockholders’ rights were 
protected and that all were treated on 
a basis of equality, the theory of regu- 
lation (service to the public) was not 
violated. 

But just as in the case of taxation, 
when the bars were let down and spe- 
cial and class taxation of insurance 
and its policyholders was permitted 
on top of all regular taxes levied 
against all taxpayers, so also, abuses 
multiplied rapidly in the regulatory 
field. 

(Concluded on page 31) 
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Underwriting and Investment Profits and Losses in 1931 


Record of 100 Leading Fire Insurance Companies as Reported to the New York Insurance Department* 


Ratio Ratio 


























Increase Net Ex. 
Net (+) Losses _penses 
Net Profit (+) or Decrease In- In- 
Losses and Interest or (—) curred curred 
Underwriting Underwriting Under- Under- Dividends Loss (—) in Special Increase Decrease toUnd. to Und. 
Income Expenses writing writing and Rents on Dividends Reserves, in Net in Net Income Income to Dai 
NAME AND LOCATION +4 Incurred Profit Loss Earned Investments Declared Ete., Surplus Surplus Earned Larned Inge, 
OF COMPANY in 1931} in 1931 in a 1981 in 1931 in 1931 in 1931} in 19319 in 1931 in 1931 in 1931 = in 193] in 1931 1 
er) — £1 - wae CS =— a ters a ee ee ee > ee ee ee ee ee ee ~ ae ee 
$ 5 $ $ $ $ $ $ $ $ % % 
Thirty-five Companics cf New York 
State 
Agricultural, Watertown 5, 845, 87. 5,801,541 4,334 4 551,615 —707 ,442 480,000 a+-1, 498, 859 2,090,352 53.8 45.4 
American Alliance, N. Y 1,535, 291 1,528,027 7,264 ° 453 , 060 — 189,320 480,000 +1,000,000 . 1,208,096 47.8 51.8 
American and Foreign, N. Y 1, 625, 003 1,387,559 237,444 ge vdveces 220, 296 — 206, 592 225,000 6+4-939,081 é 912,933 40.5 “4.9 
American Eagle, N. Y 4,824,783 3,815, 878 1,008, 905 senceceed 702,950 ~—1,005,702 650,000 +1,709,256 , 1,653,103 43.9 35.2 
American Equitable, N. Y 5, 585, 040 5, 180, 156 404, 884 ‘ oes 442,147 —667,195 c—1, 495,004 —26, 004 1,700,934 . 87.0 35.7 
American Reserve, N. Y 2,695,812 2, 288 , 887 406 , 925 ‘ — 266,729 — 202,518 275, 000 +450, 000 ‘ 343,864 52.9 32.0 
Baltimore American, N. Y 2,910,837 1,359, 850 SS °) = . 217,721 —2,128,842 d—340,000 +1,086,531 , 1,106,665 31.0 15.7 
Bankers and Shippers, N. Y 2,592,347 2,584, 182 8,165 sees . 244, 905 —205, 222 220,000 — 16,385 : 245,767 50.2 49.5 
Buffalo, Buffalo 1,907,766 1, 908, 870 ‘ 1,104 243, 426 —348, 034 130,000 +50, 000 ; 285,712 50.8 49.2 
City of New York, N. Y. 2,064,537 2,145,424 819,113 ; 283,320 —1,543,954 240,000 —240, 000 : 441,521 50.0 22.4 
Commonwealth, N. Y 2,537 , 623 2,340,041 197, 582 TT . 274, 186 —211,809 250,000 +604, 119 P 684,260 47.4 4.8 
Continental, N. Y 23. 085,658 22,252,771 1, 732, 887 ‘ 4,741,900 —5, 458,245 4,678,820 +-14, 588, 803 . 18,250,991 50.0 42.8 
Fidelity-Phenix, N. Y 19,471,030 18,112,940 1,358, 090 iniueeenee 3,969,784 —5, 158,478 3,603,276 +12, 297,822 . 15,731,702 50.8 42.2 
Glens Falls, Glens Falls 7,724,199 7, 130, 936 593, 263 ‘ , 697 , 608 — 638, 576 800,000 f+378,890 e 526,595 44.5 47.8 
Globe and Rutgers, N. Y 29,083,293 20,270,258 : e 236, 965 2,749,282 —7,440, 668 1,750,000 g+8, 699,434 ; 15,377,785 57.9 42.9 
Great American, N. Y 17, 257 , 681 16, 670, 120 587,561 , ° 2,306,031 —2,602,446 2,608,000 -+-4,000,000 tame 6,316,854 48.2 48.4 
Hamilton, N. Y 507,717 361, 996 235,721 . 231,872 —291, 672 160,000 — 300, 000 315, 921 14.9 45.6 
Hanover Fire, N. Y 4,655, 183 4,640, 232 14,951 ‘ 741,992 —420, 130 640,000 +4,917,352 5,220,539 49.3 50.4 
Home, N. Y 43,621.516 43,250,167 362,349 ‘ 4,542,729 —27, 138,390 4,800,000 —3,800,000 23,233,312 57.2 42.0 
International, N. Y 3, 670, 593 3, 158, 989 511, 604 : 366, 303 —538 , 306 125,000 +1,000,000 , 785,399 50.9 35.1 
Knickerbocker, N. Y 1, 046, 526 1,912, 808 33,718 ; 261,876 —322,458 6b—250,002 +12, 677 210, 461 49.6 48.7 
Lincoln Fire, N. Y 4,116, 650 3,803,795 312, 855 ; 308, 429 —513,300 — i—413,000 +-400 , 000 120, 894 58.9 33.5 
Mercantile, N. Y 2,604,825 2,387,554 217,271 : 265, 335 —172, 633 250, 000 +642, 111 ; 582,138 46.0 45.7 
Merchants Fire, N. Y 3, 752, 408 3,278,814 473, 504 : : 610, 822 —76, 456 520,000 +2,500,000 2,012,040 42.2 45.2 
National Liberty, N. Y 8,053,370 7,496,073 557,297 - 1,037,815 —6,566,367 j—5, 000,059 ‘ 28 , 804 54.1 39.0 
New York Underwriters, N. Y 1,041,752 1,077, 607 35, 945 249, 246 —691, 961 30,000 , ; 513,660 52.0 51.5 
Niagara Fire, N. Y 7,423,054 5, 690, 675 1,732,379 : 1,102,123 —1,779,540 800,000 +2,634,463 : 2,379,501 39.6 37.1 
Northern, N. ¥ 3,511,721 3,419,279 92,442 ‘ 386, 593 — 468,950 320, 000 +937 , 205 1,247,120 46.3 51.1 
North River, N. Y 9, 330, 336 9,042,073 288 , 263 ° 1,126,911 —1,214,389 k—1,200,000 +2,429,528 1,028,743 55.8 41.1 
Pacific Fire, N. Y 2,931,512 2,910, 786 20,726 avenue 287 ,837 —271,427 220, 000 +17,322 200,186 52.4 46.8 
Queen, N. Y 8,571, 142 7,913,566 657,576 ; ‘ 046, 205 —954, 597 800,000 +3, 401,046 3,551,772 46.7 45.6 
Star, N. Y 2,025, 249 1, 927, 868 07,381 188, 971 —196,751 150,000 +822, 190 882,589 47.8 47.4 
United States Fire, N. Y 12,749,448 11,886,981 862,467 1,511,473 —1,504,827 1,200,000 14-3, 230,956 3,561,843 50.4 42.9 
U. 8. Merchants & Shippers, N. Y 3,360, 367 3 226,131 134, 236 : 204,391 —223, 106 145,000 m+276,566 ‘ 216,045 55.9 40.1 
Westchester, N. Y. 6,909,930 6,178,023 736,907 ba abeede 663, 735 —609, 641 500,000 +1,309,278 1,018,277 51.3 38.0 
Porty-ei At Companies of Other States 
Aetna, Hartford 23,163,067 22,697,422 465, 645 cage 1,921,938 —4,062,977 1,500,000 +486, 907 ‘ 3, 662, : 53.7 4.3 
Allemannia Fire, Pittsburgh 2,316,047 2,259, 903 56,144 ‘ 307,747 —219,527 171,000 +230, 596 25 56.6 41.0 
Alliance, Philadelphia 2,929, 121 2,709, 563 129, 558 . 370, 632 +35, 338 375,000 n+-1,474,614 ‘ 1,314, 47.0 48.5 - 
American Central, St. Louis 2,947,336 2,942, 922 4,414 é : 306, 950 —043, 137 200,000 —23, 884 ; 807,889 52.6 47.3 + Totals, 19 
American, Newark 13,344,672 13,204,909 139, 763 ; 1,165,958 —908,955 1,270,621 +1,603,541 2,567,396 55.1 43.8 +1 _ a 
a 
Automobile, Hartford 6, 920, 207 7,160, 196 239, 989 717,354 ~475,090 500,000 o+-1,510,455 2,008,180 51.3 52.2 —1j8 Totals, 19 
Boston, Boston 6, 089, 281 5, 866, 340 222,941 ; 725,864 —5,864,425 480, 000 —213, 916, 5,181,704 50.4 45.9 +1 Totals, 18 
California, San Francisco 1,872,619 1,918, 068 . 46,049 243, 627 —336, 837 15,000 +112, 202 266,551 54.9 47.5 =24 Totals, 18 
Camden, Camden 5, 430, 126 5, 426, 103 4,023 : 610,811 —119,473 400, 000 —53, 790 149,151 45 4.4 + 
Concordia, Milwaukee 2,487,803 2,519,872 ; 32, 069 197, 927 +45, 209 80,000 +164, 208 33,141 52.5 48.8 - Agerewate 
Connecticut, Hartford 6,461,034 5,828, 493 632,541 733,446 —961,910 361,040 q—115,253 158, 290 46.7 43.5 +9 A“ 
Dubuque F. & M., Dubuque... 2,070,976 2,057,546 13,430 212,995 —179, 160 100, 000 52,735 40.4 50.0 +4 M 
Eagle Fire, Newark, N. J 2,216,024 2, 358, 830 142, 806 139, 797 —651, 456 p310, 453 — 105, 000 859,918 59.7 46.7 =t@ sale or 
Equitable F. & M., Providence 1, 294, 288 1, 158, 605 125, 593 ‘ 225,317 —388,751 100,000 r—108,062 29,779 47.0 43.2 +0 foreign 
Federal, Jersey City 3,685,657 2,851,547 784,110 605, 833 —94, 335 399,908 +1,707,743 $12,133 ~ 36.2 42.3 +i Grins, 
Fidelity & Guar. Fire, Baltimore 2,571,825 3,024, 223 452,398 199, 021 —34, 820 y 4-328, 480 616,686 54.9 62.6 rt g inclu: 
Fire Association, Philadelphia 10, 171, 895 9, 833, 252 338, 643 : 026,346 —~—1,916,594 672,000 +1,048,250 2,371,854 56.8 39.9 +0) cash $! 
Fireman's Fund, San Francisco 16,817,111 16,514,083 303 , 028 1,334,499 —1,555, 227 1,500,000 #+1, 144,230 2,561,930 52.3 45.9 +118 less diy 
Firemen's, Newark 8,581,791 9, 108, 827 527, 036 1,932,435 —4,249,714 3,664,871 +31, 605 6,540,881 52.8 53.3 =f Award 
Franklin Fire, Philadelphia : 6,330,512 5, 674, 969 Gee beeeee 958,198 —6, 902,360 960, 000 —210,000 6,038,619 51.5 38.2 +1 hy 
ixe« 
General, Seattle 1,851, 308 1,505, 397 345,911 238,979 —179, 705 0c342,677 62,508 46.5 4.8 +5 ¢ Trans 
Girard F. & M., Philadelphia 2,505,745 2,524, 852 19, 107 227, 185 +13,544 80,000 +209, 132 67,510 52.1 8.6 = cash, $ 
Globe & Republic, Philadelphia 3,567,107 3,420,090 147,017 : 259, 596 —344,045 aa—680,043 +92, 543 650 , 068 59.3 36.6 +4 
Hartford Fire, Hartford 37,929,362 35,382,169 2,547, 193 1 3,408,007 —2,434,757 2,880,000 4-12, 693,491 12,052,958 48.1 45.2 + 
Home F. & M., San Francisco 2,618, 065 2,419, 200 190, 765 ; 258, 535 338 , 333 200,000 + u+202,910 : 282.043 61.1 41.3 
Ins. Co. of North Amer., Phila . 27,415,959 25,880,800 1,535, 060 3, 876, 833 2,515. 101 4,200,000 »+-14,376,965 15,680,164 46.7 47 7 r 
Ins, Co. of State of Pa., Phila ‘ 2,047,550 1,827,592 219, 958 284, 658 504, 166 180,000 +1,176,319 1,355,868 52.6 I 
Milwaukee Mechanics, Milwaukee. . 4,861,333 4,877, 886 26, 553 520,742 41,573 160, 000 +216, 005 76,611 47.2 8.3 = 
National-Ben Franklin, Pittsburgh.. 2,487,888 2,631,333 43, 445 192, 589 +27, 861 80, 000 +106, 471 9,466 52.7 499.0 = 
National Fire, Hartford 18,633,010 18,427,697 205,313 ; 1,664,699 —8, 125,082 1,000,000 w—1,907 7,253,163 54.4 “4.5 + 
National Union, Pittsburgh 11,751,206 12,374,648 623, 442 778, 881 1, 57 6, as? z~2,640,000 +1,982, 227 763,045 61.5* 43.8 <3 
Newark Fire, Newark 5, 665, 434 3, 400, 634 254, 800 364,359 200,000 +1.346,55 1,155,068 46.1 47.0 +0 
New Hampshire Fire, Manchester 4,531,479 4,545, 206 13,727 605, 271 600, 000 +-30,775 7,589 55.0 6.3 <= 4 
Northwestern National, Milwaukee 5,049, 027 5, 129, 806 80, 860 651,371 $90, 000 +9, 560 1,366,865 46.5 65.% <i 
Old Colony, Boston 1,738, 247 1,551,854 186, 393 373,305 80, 000 19, 430 1,757,460 48.4 40.9 . 
Orient, Hartford 2,255,658 2,219,425 36, 233 217,847 88,757 275,000 +026, 654 1,036,331 44.9 535 -l 
Pennsylvania Fire, Philadelphia 5, 788,015 5, 548, 608 239,317 622, 682 ~479, 969 559,000 +1, 692,900 1,860,970 ‘8.1 17.8 ity 
Philadelphia F. & M., Phila 1,528, 992 1,475, 132 53, 860 : 173,912 5,227 125, 000 +-542, 868 445,323 47.0 9.5 Te 
Phoenix, Hartford 10, 685, 396 0,564,419 1, 120,977 1,809,919 —2,648,510 1,388,537 wy~257,406 R48 745 46.8 42.7 + 
Providence, Washington, Prov 5, 785, 144 5,339,010 446, 134 797 , 868 4139, 703 660, 000 144, 209 47.0 45.3 t! 
Public Fire, Newark 4,498, 508 4,109,018 389, 580 193,790 —685, 439 , +422 102,491 54.9 36.5 th 
Republic, Dallas 1,793,794 1,619, 605 174, 189 104, 428 — 68,032 200 , 000 +158, 634 58,049 60.9 39.4 - 
Rhode Island, Providence 3,205, 487 3,800, 485 . 603, 998 245, 261 —114, 022 180, 000 +7, 671 ; 660,430 67.7 $1.2 ou 
Rossia, Hartford 8, 978 832 i 643,291 1,325,541 568,471 —1,317,928 2-~1,005,000 +1, 620,815 29,731 57.7 27.4 +i 
Security, New Haven 5, 178, 350 024, 537 153,813 ; . 403,115 —2,008, 637 280, 000 +28, 198 1,750,007 50.2 6.9 7 
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Rati Ratio Ratio 

Increase Net Ex- Und 

Net _ Losses penses Profit 

Profit (+ or Decrease In- In- + 
Losses and or —) curred curred or Loss 
le Underwriting Under Und Loss (—) in Special Increase Decrease to Und. to Und —) 
In Expenses writi on Reserves, in Net in Net Income Income to Und 
NAME AND LOCATION Earned ir Profi " Investments Etc., Surplus Surplus Earned Earned Income 
OF COMPANY in 193133 1931 in 1931 1931 in 19313 in 1931 in 1931 in 1931 in 1931 in 1931 in 1931 

a $ $ $ $ $ $ $ $ $ $ % % 
Springfield F. & M., Springfield 14,283,088  13,773,86 509, 222 41,201 —812, 745 90,000 +7,321,173 7,183,495 51.2 45.3 + 3.5 
% Paul F. & M_., St. Paul 13,193,972 12,310,930 883, 042 1,340,394 636,339 950,000 +3, 169,199 2,542,102 48.6 44.8 + 6.6 
Travelers Fire, Hartford 8,752, 109 8, 956, 076 203,961 573, 149 +20,173 +735, 195 345,834 41.2 61.1 — 3.3 
Seventeen Foreign Companies 
ities, Londor 586, 462 736, 297 149, 835 249, 552 ~41, 635 18, 857 76, 939 54.4 49.8 — 4.2 
Commercial n, London 7,994, 387 189,376 805.011 585. 56 1, 860, 231 2. 083,82 12 386 2.646, 869 46.9 43.0 +10.1 
fagie, Star & Brit. Doms., Lond 2,497, 198 2, 435, 233 61,965 260,489 —1,300,829 73,229 —38, 339 1,013,265 53.0 44.5 + 2.5 
Liv. & Lon. & Globe, Liverpool 10,356, 146 969, 501 86, 645 698,475 —660,831 —1,024,348 +3,304,270 1,855,633 47.7 48.6 + 3.7 
London & Lancashire Londor 047,493 118, 064 292, 406 +34,391 549, 818 +959, 629 ‘ 1,064, 586 44.0 52.3 + 3.7 
london Assurance, Londor 799, 792 3, 756, 656 43,136 271,896 —35, 074 62,892 +1,297,016 1,379,950 46.8 52.1 + 1.1 
North British & Mere., London 7, 738,330 7,279, 854 158,476 585, 35 +204, 543 763 , 808 2, 234,340 1,689,776 47.2 46.9 + 5.9 
Northern Assurance, Londor 4, 405, 237 4,417, 264 12,027 4,569 93, 058 58. 412 —205. 077 166, 149 . §0.2 59.0 » & 
Norwich Ur Norwict 85. 943 ;, 288 515 17. 428 265. 994 ~36, 293 03.660 +1. 158.615 1,035, 146 45.3 51.8 + 29 
Phoenix, Londo 763,252 702,012 61,240 7,369 +1, 256 884,805 + 10, 670 2,125,110 48.5 49.9 + 1.6 
Prdentia Re- and Coins., Zurich 4,384,024 4,001,385 82, 639 421,416 499,612 —212 +54, 655 250, 000 52.4 38.8 +8.8 
Royal Exchange, London 2,719, 667 2, 832, 856 113,189 188, 681 —120, 507 212.912 +804, 493 1,062,420 58 45.9 —_ 4.3 
Royal, Livery 10,982,442 10,023,101 959, 341 896,818 —1, 163,004 —370,243 +3,538,685 : 2,475,287 45.7 45.6 + 8.7 
Sottish Union & Natl., Edinburgh +, 023,801 4,132,479 108, 678 75.839 +80,019 240,009 +1 7.721 1,180,550 56.1 46.6 — 2.7 
Sen, London 816,475 3, 744, 592 71,883 197,327 —73, 806 5,194 +4, 226 185, 984 50.1 48.0 + 41.9 
Swiss Reinsurance, Zurict 136, 845 2,541,435 595,410 47,059 —387,343 +989, 755 - 434,629 46.4 34.6 +19.0 
Tokio M. & F., Toki 2, 469, 045 2,344, 391 124, 654 511,559 —285,574 -611,047 +2,498,854 , 1,537,168 54.0 41.0 + 5.0 
Totals, 1931 (100 Companies) ° 689,796,524 658,185,980 131,610,544 76,484,582 —138,430,794 146,661,950 7144, 425, 144 $221,422,762 51.2 44.3 + 4.5 
Totals, 1930 (100 Companies) * 741, 190, 769 136 81,876,970 —187.449.496 —33,056, 660 7120,555,754 52.1 45.6 + 2.3 
Totals, 1929 (100 Comy ms 782,335,295 278 74,918,271 —44, 576,246 —12,073,618 +76,258, 680 eager 4 46.4 + 6.5 
Totals, 1928 (100 Compan Pe 7 $14,425 , 675 A148, 933, 799 8 ++-5, 601,281 +152, 261,330 — 46.0 + 6.2 
Totals, 1927 (100 Companies) * 788, 753,060 fe h162, 867, 237 ++25,760,735 ¢122, 501,372 51.0 46.0 + 4.0 
Totals, 1926 (100 Companies) * 770, 545, 950 583 ,633 A93, 191,919 26 ++4,446,353 $21,736,007 . 88.5 4.9 —4.4 
Totals, 1925 (100 Companies 734, 962, 137 828 691 A104, 765,871 ++9, 185,022 138,774,865 . 8.0 45.6 — 4.6 
Totals, 1924 (100 Companies 708, 724, 166 532 0,366 A110, 678, 902 +35, 611,495 t+2,405,.440 749,211,601 wey o. 44.6 = 3.3 
Totals, 1923 (100 Companies 668,558, 381 577 ,596 A38, 978, 603 . 36,671,608 ++866,215 . $6,209,816 55.8 45.3 — 1.1 
Totals, 1922 (100 Companies 622,037,012 593 7184, 419 A91, 367, 183 . 742,497,984 t—233,286 149,286,904 ' 56.9 43.0 + .! 
Totals, 1921 (100 Companies 623, 679, 664 , 808 . $16,930,144 A75,029,673 . 19,396,803 ++-2,261,784 136,440,942 60.9 41.8 — 2.7 
Totals, 1920 (100 Companies 16,531, 739 , 986 T18, 142,247 A19, 839, 966 . +18,040,623 t—2 7 $14,130,135 57.5 45.5 — 3.0 
Totals, 1919 (100 Companies 532, 497,234 325 146,011,909 h20, 197 +20.613,.970 *—1.; +46,991.545 47.0 44.4 + 8.6 
Totals, 1918 (100 Companies 480, 848, 490 629 114, 187,861 A22, 003, +15, 113,696 +4+-1, 737, 19,339, 716 on 41.9 +3.0 
Totals, 1917 (100 Companies 14, 420, 967 7,563 TS, 783, 404 A7, 453,518 . 16,805,763 t—3,370,588 2,801,747 . 57.1 40.7 + 2.2 
Totals, 1916 (100 Companies 45,759, 981 9,162 14,650,819 A28,916, 191 724,493,583 +788,943 18,284,484 . 58.8 39.9 + 1.3 
Totals, 1915 (100 Companies 08,009,279 884 113,243,395 A24, 954, 951 . +15. 138.231 +99.548 +22, 960,567 _ a 40.4 + 4.3 
Totals, 1914 (100 Companies) 286,844,451 161 +8,.801.710 A24.514.117 711,083,208 +1,869, 163 +2, 810,036 . 64.0 39.1 — 3.1 
Totals, 1913 (100 Companies 7 ,819 6,293,576 A3, 932, 760 . 20,388,956 . $10,162,620 54.0 43.7 + 2.3 
Totals, 1912 (100 Companies 7,213 19,877,874 Al7, 668, 686 +46, 218, 166 +11, 328,394 . 56.0 40.3 + 3.7 
Totals, 1911 (100 Companies 625 +7,307,36 A20, 242,341 +16, 359, 037 . 10,890,665 . 56.6 40.5 + 2.9 
Totals, 1910 (100 Companies ,065 117,415,964 A13, 044,544 . +t17,245,708 +13, 214, 800 . 83.1 39.9 + 7.0 
Totals, 1909 (100 Companies ,284 119,386,879 A21, 969, 162 . 416,831,969 724,524,072 — aoe 40.0 + 8.3 
Totals, 1908 (117 Companies) 9,628 5,304,132 A37,715, 514 . 415,609,257 . 27,410,289 57.4 40.1 + 2.5 
Totals, 1907 (117 Companies 217,27 8,292 23,739,842 h—12,377,412 . 13,600,339 . $2,237,909 49.2 39.8 +11.0 
Totals, 1906 (123 Companies) 202, 814, 322 65, 561 7111,451,239 Al2, 138, 77¢ tt —65,204,880 $34,107,583 114.9 40.1 —55.0 
Totals, 1905 (113 Companies 191 ,248 119,548,413 A13, 706, 438 +13, 513, 451 +19, 741, 400 . $1.6 38.1 +10.3 
Totals, 1904 (106 Companies 181 54, 069 19,976,753 A18,043,629 14,495,345 +3, 571,531 67.2 38.2 — 5.4 
Totals, 1903 (106 Companies 171 é 5,952 116,255,462 75 +9. 485. 977 +10, 842, 229 49.7 39.6 +10.7 
Totals, 1902 (107 Companies 1 7 8.073 14,689,202 , +8, 724.507 +6.534, 682 65.0 41.0 + 3.0 
Totals, 1901 (115 Companies 4 21, 589 79,846.738 A14. 654.636 +5, 798, 998 7991.100 66.6 40.2 — 6.8 
Totals, 1900 (124 Companies 4 , 087 76,986,239 A13, 927,553 +5. 503. 679 +1. 437.635 65.8 39.3 — 5.1 
Totals, 1899 (120 Companies 124,274, 030 T13, 454,343 A13,429,310 +6. 338, 633 16, 363, 666 70.6 42.2 —10.8 
Totals, 1898 (127 Companies 122,826,159 121,518,181 +1, 307,978 Al4, 126, 437 79, 634, 032 +5. 800, 383 60.0 38.9 + 1.1 
Ageregates 34 Yrs. (Av. 105 Cos 14,036,689,201 13,934,645,282 1102, 043,919 h1.053.381.0908 +639, 546, 07074+-147,104.516 4368. 774. 431 §99.3 — 7 
*Many companies transact marine business, which is included hereit t+ Net tIncludes apprec or depreciation in values, profit or loss on 
sale or maturity of investments, and investment profit or loss items $Ratio of losses and expense: premiums for 34 years. The amounts for 
foreign companies in dividend column represent net remittances to or ( ) receipts from home office. {tTota's for years prior to 1900 are premiums 
earned Includes $6,196 Mixed Claims Award b Includes $13,160 Mixed Claims Award. c Tranferred from capital to surplus, $2,000,000; less 
dividends, cash $504,906. d Transferred from capital to surplus, $500,000: less dividends cash, $160,000. fIncludes $34,996 Mixed Claims Award. 
gincludes $1,130,503 Mixed Claims Award. A Includes other gains fron vestments i Transferred from capital to surplus, $600.000: less dividends, 
cash $187,000 j Transferred from capital to surplus, $6,000,000: less dividends, cash $999,941 k Transferred from capital to surplus, $2,000,000; 
less dividends, cash $800,000 lIncludes $27,209 Mixed Claims Award m Includes $128,538 Mixed Claims Award n Includes $59.174 Mixed Claims 
Award. o Includes $2,714 Mixed Claims Award p Surplus paid in, $64,117 q Includes $45,925 Mixed Claims Award. r Includes $22,962 Mixed Claims 
Award s Includes $1239.596 Mixed Claims Award t Includes Mixed Claims Award. wu Includes $11,908 Mixed Claims Award. v Includes $954,468 
Mixed C'a s Award w Mixed Claims Award rSurplus paid in, $2,750,000; less dividends cash $110,000. Includes $68,888 Mixed Claims Award 
eTransferred from capital t surplus, $1,500,000; less dividends, cash, $495 000. aa Transferred from capital to u $1,000,000: less div idends, 
cash, $319,957 bb Transferred from capital to surplus, $500,000 ess dividends, cash. $245.998 cc Includes $25 policyho ders 





: : cent or greater was in 1919. The 
Fire Insurance Profits and Losses meres pal wy wah apa rth mg tins 


(Concluded from page 8) cent. . 
In the year 1931 only a little 


foreign companies’ remittances de- to be derived from insurance tran- more than one-quarter of the com- 
creased by $5,392,388, while the net sactions and, in addition, a com- panies succeeded in making an 
» loss on investments was exactly pany should obtain a further profit adequate underwriting profit and 
$48,938,702 less in 1931 than in of 3 per cent to provide against twenty of them were unable to ob- 
1930. The surplus was reduced as future conflagration losses. The tain any underwriting profit what- 
shown above, likewise the increase companies however, rarely achieve soever. In the face of inevitable 
in special reserves. such a figure in any single year and investment losses, fire insurance 
The National Convention of In- their aggregate profit for 34 years companies neéd a higher rate struc- 
surance Commissioners has recog- does not even approach it. The ture in order to insure stability as 
nized 5 per cent of underwriting last year in which the companies well as yield an equitable return to 
income earned as being a fair profit showed a combined profit of 8 per investors. 
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Avthur J. Frith, 
manager for the past six years of the 
life, accident and group insurance de- 
partments of The Travelers in Los 
Angeles, was honored recently by 
business associates in recognition of 
his completion of 30 years as an 
officer of the company. Mr. Frith 
first became connected with the Trav- 
elers in 1891, when he became a 
member of the general agency staff 
managed by Horace W. Powers, then 
state agent for Ohio. When the 
company established its branch office 
in Cleveland on June 1, 1902, Mr. 
Frith was appointed manager. In 
1918 he was transferred to the home 
office of the Travelers in Hartford 
and made assistant superintendent of 
agencies in charge of the life, acci- 


dent and group departments in 
greater New York. 
. 2s 


F is natural 
for the entire country to be depres- 
sion conscious today and to be ex- 
pected that people will talk about hard 
times at every opportunity. This 
trend has gone so far that the old 
fashioned “fundamentally sound” 
doctrine is becoming a rarity. Per- 
haps that is why the printed address 
delivered by John H. Rees, director 
of publicity for the Colonial Life, 
before the Pennsylvania Insurance 
Federation, seems so refreshing. Mr. 
Rees emphasized the positive outlook 
in current business and showed how 
life insurance workers are especially 
fortunate in the product they have to 
offer a public that is far from broke. 

* x * 


The second heat 


in settlement of a golf grudge be- 
tween Jerry Eubank and Don Keane, 
well-known New York _ general 
agents, was settled last week in a 
foursome, Mr. Eubank being rein- 
forced by a Metropolitan 3-handicap 
man and Mr. Keane by his sixteen- 


Life Insurance 


OLKS AND 
ACTS 


IN LIFE INSURANCE 


year-old office boy, whom he called 
upon in a pinch. While the latter 
won the argument, Mr. Keane passes 
the laurels to his partner, whose golf- 
ing qualities won for the pair one up. 
Mr. Eubank, whose forte is his abil- 
ity to sink approach shots, was con- 
siderably off in this department dur- 
ing the match, but he predicts that 
the next meeting will see him regain 
the alleged chattel mortgage on his 
12-cylinder Franklin. 
; “ * * 


R. A. Brown, 
president of the Life Underwriters’ 
Association of Los Angeles and 
chairman of the Million Dollar Round 
Table, is urging all insurance men to 
attend the Olympic Games which 
open in Los Angeles on Saturday, 
July 30 and close August 14, just two 
days before the opening of the Na- 
tional Convention in San Francisco. 
The dates of the convention have 
been set to enable all underwriters to 
take in the world Olympics at Los 
Angeles before proceeding to the San 
Francisco meeting. 

* « * 


ie connection with 
the annual convention, a suggestion 
to organize an official convention all- 
expense tour from the East to the 
convention is rapidly gaining favor 
in association circles. The plan and 
itinerary provide for a twenty-two 
day trip from coast to coast with stop 
overs at various points of interest en- 
route. The attractive schedule and 
rates which have been worked out by 
the cooperating railroads presents the 
chance of a lifetime for underwriters 
in all parts of the country to combine 
business and vacation at a reason- 
able cost. Further particulars of the 
official convention tour are in the 
hands of all secretaries of the various 
life underwriters associations who 
are most anxious to complete their 
plans without further delay. 











ME 
Fear E ttongtor 


T was during the first half of 1929, a 
year that will be readily recalled by 
most people in business today, that | 
“became associated with the insurance 
business.” Much has happened since 
that time and I have found every work- 
ing day full of interest as, little by 
little, I learned more about the people 
and problems of the business. Of still 
greater interest, however, are the 
things that happened prior to April 1 
of that golden year and I never tire 
of insurance anecdotes antedating that 
period or, better still, paging through 
the bound volumes which record insur- 
ance history. 
+ . a 
47" HERE lies before me as I write,” 
as Capt. Peter Fitzhurse used to 
say, an open book of copies of THE 
Spectator for the first half of 1929. 
I had found it necessary to look up a 
news item of that period and subse- 
quently spent a full hour poring over 
stories and the columns written before 
my time. Always such reading adds 
to my limited insurance background. 
For example, the first thing to strike 
my eye wag the portrait of John A. 
McNulty, Prudential Ordinary manager 
in New York. He was just opening a 
new agency at 1440 Broadway, after 
five years with the company. Reading 
through the item I was surprised to 
learn that he was graduated from West 
Point in 1920 and served two years in 
the army. Mr. McNulty must have 
had a well-defined idea of what he was 
going to do in insurance for he imme- 
diately entered the life insurance course 
at N. Y. U., the first course held there, 
and was a successful personal producer 
from the start. His record to date 
proves that he made no mistake in giv- 
ing up the sword for the pen. 
. * 7. 


LITTLE further back in the spring 
A of that year I found a full-page 
portrait of President Frederick H. 
Ecker, of the Metropolitan Life, with a 
news story heralding his election as 
head of that company. It was some- 
thing of a surprise to be reminded that 
our careers, his as president and mine 
as columnist, are so nearly parallel. 
Then an item about Claris Adams re- 
signing as manager of the A.L.C., and 
again, Fred P. McKenzie, resigning as 
secretary of the New York Association 
with Wm. C. Bawden as his successor. 
And, wonder of wonders, a column of 
“Smoke,” R.W.S. editor, based on some 
inanity from Mark Hellinger’s column. 
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Market Quotations 
and Policy Loans 


First Not Important to Life 
Insurance; Second 
Amply Provided for, 
Declares F. H. Ecker 


An explanation for the 
basis of the oft-repeated as- 
surance that the institution 
of life insurance remains 
sound and unshaken in the 
face of so much distress 
among some other types of 
monied corporations has been 
given by Frederick H. Ecker, 
president of the Metropolitan 
Life Insurance Company. 

“This is not an unnatural 
inquiry at a time when there 
has been such a large reces- 
sion of values in all classes 
of investment, including, so 
far as market quotations 
may be thought to reflect 
values, the so-called trustee 
investments which make up 
the portfolio of the life in- 
surance companies,” says 
Mr. Ecker. 

“In looking at the finan- 
cial standing of life insur- 
ance companies, there are 
two angles to consider. First, 
in what manner, if any, 
might a decline in the quoted 
market value of its assets af- 
fect its solvency, and sec- 
ond, what, if any, embarrass- 
ment might grow out of an 
undue increase in the de- 
mand of its policyholders for 
cash surrenders and policy 
loans. 

“The business of life in- 
surance is to receive premi- 
ums, pay claims and ex- 
penses, and to build up a re- 
serve to be invested at com- 
pound interest at a _ rate 
which will provide for the 
payment of its contracts at 
maturity. The price at which 
the securities may sell in the 
meantime has no bearing on 


ORDINARY 


Ala. Life Managers 
Elect New Officers 


Coke S. Wright, Acacia Mu- 
tual Manager, Heads Bir- 
mingham Organization 








Officers of the Alabama 
Life Insurance Managers As- 
sociation were reelected at a 
| recent meeting of the organ- 
| ization in Birmingham. Of- 
| ficers are Coke S. Wright, 





vice-president, and Walter B. 


urer. Directors are James 
D. Wilcox, Hinson Sibley, 
W. C. Reed and E. P. Mauk. 
The reelection of officers was 
| cabanas following a mo- 
tion introduced by W. I. Pitt- 
man. 

| Committees appointed by 
| the president included W. C. 
| James, Furniss Lee and W. 
T. Roddy, program commit- 


|tee, and Herbert Baum, 
| Thomas J. Huey and W. I. 
Pittman, membership com- 
mittee. 


president; Fred S. Chisolm, | 


Fowlkes, Jr., secretary-treas- | 








INDUSTRIA 





New Company Organized 
to Absorb Inter-Southern 


Receivers Approve Proposal That Kentucky Home 
Life Assume Obligations to Policyholders; Three 
Year Moratorium on Cash Equities and Loan Values 





| LOUISVILLE, Ky., May 
Life Insurance Company, of Louisville, in receiver- 


ship since April 8, will 


29.—The Inter-Southern 


be taken over by a new 


life insurance company to operate as the Kentucky 


Home Life Insurance Company, of Louisville, a 








Rejoins Equitable Society 


Victor A. Anderson, past 
president of the San Fran- 
cisco Life Underwriters As- 


sociation, who began his in- 
surance career with the 
Equitable Life Assurance 


Society with J. A. Sullivan, 
has returned to that company 
as special agent, in San 
Francisco. 








Robert W. Dunne has been 
| appointed unit manager in 
the Illinois Department of 


the Reliance Life, of which | 


T. F. Lawrence is manager. 

Mr. Dunne is a young man 
|of twenty-six years, a grad- 
uate of St. Ignatius High 
School and attended Loyola, 
St. Louis and Northwestern 
Universities. 


Chicago Tribune in the Busi- 
ness Survey and Circulation 
Departments and, subse- 


a photo-engraving 
He has been connected with | 
the Reliance Life as a sales- | 
man since April 29, 1928, 
and because of the fine re- 
cord he has made he was 
promoted to his present posi- 
tion. Mr. Dunneris also a 





the situation, and if interest 
(Concluded on page 22) 
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graduate of the Life Trust 
Institute Class of 1982. He 


He was connected with the | 


“quently, was a salesman for | 
concern. | 


UNIT MANAGER AT 26 
FOR RELIANCE LIFE 


| is one of the youngest men 
tion of this importance but 
is well equipped for the re- 
| sponsibilities of his new 
| work, both by education and 
practical experience. 





Robert W. Dunne 


| in the country to hold a posi- | 


| company to be incorporated 
within the next few days 
with capital and surplus of 
not less than $1,000,000, and 
wherein it is understood that 
the officers and members of 
the board will be selected 
from Louisville and Ken- 
tucky men. 

Judge H. Church Ford, of 
the Franklin County Circuit 
Court, Frankfort, Ky., before 
whom the receivership mo- 
tion was filed originally, 
yesterday authorized a deal 
for formation of this com- 
pany to take over and ad- 
minister the assets of the 
Inter-Southern. The action 
followed recommendation of 
the company receivers, A. B. 
Chandler, Versailles, Ky., 
and the Fidelity & Columbia 
Trust Company, of Louis- 
ville, that it be accepted. 

The proposition was sub- 
| mitted by Benjamin Selig 
| Washer, attorney of Louis- 
| ville, representing undis- 
| closed clients. 

In authorizing this deal 
| the Court stated that it was 
guided by recommendations 
of its receivers, and its in- 
dependent judgment, follow- 


ing a study of the offers 
made. 
Under the provisions of 


the contract the new Ken- 
tucky Home Life Insurance 
Company, will assume pay- 
ment of accrued, unpaid 
death claims of the Inter- 
Southern, and will take over 
the latter’s assets. 





(Concluded on page 19) 
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Pocket Register 


For 1932 Issued | 


Assessment and Fraternal 
Statistics for Five 
Years Shown 





1932 edition of the 


Register of Life As- 
which has been 
published by The Spectator 
Company for more than 
forty-six years, is now ready. 
This handy reference book 
contains statistics for five 
years, 1927 to 1931 inclusive 
of assessment life associa- 
tions and fraternal orders, 
showing all the important 
items from their financial 
statements as filed with the 
various insurance depart- 
ments. 

This book which is pub- 
lished in convenient pocket 
size is divided into two sec- 
tions. The first section 
devoted to business life asso- 


The 
Pocket 


sociations, 


sd 


| night, May 24, at his home 


| illness. 


| was 


ciations, and the second sec- | 


tion shows statistics of fra- | 


ternal orders. All the. im- 
portant items from their 
financial statements such as 
net amount received from 
members, total income, 
claims paid, expenses of 
management, total disburse- 
ments, admitted assets, lia- 
bilities, number of certif- 
icates in force at end of 
year, amount written during 
year, amount in force, etc., 
are shown as well as the lo- 
cation and date of organiza- 
tion of each association and 
also the names of the prin- 
cipal officers. There is also 
shown a table listing the 
names and locations of the 


State officials having author- | 


ity in insurance 
with the date of expiration 
of their term of office. 

The Pocket Register of 
Life Associations, is the only 
book of its kind showing a 
five-year exhibit devoted ex- 
clusively to assessment and 
fraternal associations. This 
book sells for $0.75 per copy 


matters | 


in manila binding and a spe- | 


cial flexible pocket book edi- 
tion sells for $1.25. 





Michigan Association 


DETROIT, MICH., May 30.— 
Plans for addition of two 
more local associations allied 
with the state organization 


were outlined at the midyear | 


meeting here on Thursday of 
last week of the Michigan 
State Life Underwriters as- 
sociation. The session was 
held at the Book-Cadillac Ho- 
tel and was attended by 


Life Insurance 


Dr. Joseph B. Hall 


Dr. Joseph B. Hall, medi- 
cal director of the Connecti- | 
cut. Mutual Life Insurance 
Company, died Tuesday | 


short | 


| 


in Hartford after a 

Dr. Hall received his medi- | 
cal degree from Yale in 1892 
and became associated with 
the Connecticut Mutual 
thirty-two years ago follow- | 
ing which for many years he 
the company’s medica! 
director. 

Dr. Hall is survived by his 
wife, Mrs. Elizabeth Wain- | 
wright Hall, and a_ son, 
Joseph Talcott Hall, who is | 
a senior at Yale. 








about 20 association leaders, | 
officers and delegates from 
six local associations. 


'known Virginia 


| production. 


Little General Agent 


| for Connecticut Mutual 


Virginia Man to Head Com- 
pany’s Richmond General 
Agency 
Little, 
life 
man, has been ap- 
pointed general agent at 
Richmond for the Connecti- 
cut Mutual Life Insurance 
Company, succeeding Wil- 


D. Conrad well- 


ance 


| liam DeLoss Love, who has 


enter personal 
The Richmond 
also maintain 

at Newport 


resigned to 


will 
offices 


agency 
branch 
News, 
folk. 
Mr. Little, who is a native 
of Virginia and a graduate 
of Virginia Military Insti- 


insur- | 





| 
| 
| 


Portsmouth and Nor- 





Ten Occupations Gain 


A study by the Fidelity 
Mutual of twenty-four oc- 
cupational classifications of 
applicants for amounts less 


than $10,000 in April shows 


ten groups gained over 


| . 
| March in percentage of the 


applications made. 
were salesmen, stu- 
dents, teachers, doctors, 
druggists and dentists, 
farmers, lawyers, domestics, 
clergymen, municipal, State 
or Federal Employees and 
artists and designers. 


total 
They 





tute and of Harvard Busi- 
has been 


ness School, asso- 
ciated with various business 
firms in Norfolk in an ad- 


ministrative and executive 
capacity, and for the past six 
years has been a highly suc- 
cessful life insurance man. 








| . 
j 
| 


MEANS 


being 




















ty and homelessness. 


Ss. 


Che Prudential 


Insurance Companp of America 


EDWARD D. DUFFIELD, President 
Home Office, Newark, New Jersey 











“C-O-N-S-E-R-V-A-T-I1-O-N” 


Preventing lapses of life insurance protection. 


It means far more than that! 


It may mean the saving of dependent 
mothers and children from pover- 


It is the Conservation of human 
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Union States Life’s 


First Year Record 


New Company Completes 


Capitalization; Has Over 
$6,000,000 in Force 


The Union States Life In- 
surance Company, Oregon’s 
second fully-qualified legal 
reserve life insurance com- 
pany, received its Renewal 
License from A. 
insurance commissioner of 
Oregon, and completed its 
capitalization on May 21. 

The company began busi- 


| 


| 


| 
| 
| 


H. Averill, | 


Monarch Life Insurance 
Company Extends 
Coverage 


In view of the fact that 
the Monarch Life is now op- 
erating in the open field, it 
will now accept applicants 
under 18 years of age. On 
certain forms, which are 
the most practical at these 
younger ages, it has decided 
to lower the minimum limit 
to age 10. The company will 
therefore issue insurance 
from ages 10 to 60 inclusive 


|on the 20 payment endow- 


ness on Nov. 12, 1931, as suc- | 


cessor to the Pioneer Assur- 
ance Association, which orig- 
inally commenced business 
as an Oregon fraternal so- 
ciety in 1901. 

The Union States Life In- 


ment at age 85, 20 year en- 
dowment and the endowment 
at age 65. 

Full medical examinations 
will be necessary on every 


| applicant below the age of 


surance Company, which is | 


a wholly-owned subsidiary of 
the Capitol Underwriters 
Corporation, has 
statement of financial condi- 
tion as of May 6, 1932, 
which shows assets of $215,- 
474.02, all of which the com- 
pany has on deposit with the 
treasurer of the State of 
Oregon. The company has 
no liabilities other than the 
reserves on insurance in 
force, and has in addition to 
reserves a combined capital 
and surplus of $185,600.04. 

“The Union States Life 
Insurance Company has ac- 
tually broken world records 
for the production of busi- 
ness by new companies,” 
stated Wayne E. 
president. “Since Nov. 13, 
1931,” he stated, “the com- 
company has issued policies 
to more than 1543 citizens 
of Oregon, and now has more 
than six million dollars of 
life insurance in force. Up 
to this date our company has 
received applications for 
more than nine and a half 
million dollars of life insur- 
ance, which is a record never 
before achieved by any new 
company.” 





Bankers Endorse Insurance 


LANSING, MICH., May 27. 
—The Lansing Columbus Mu- 
tual Life Club, at its regular 
meeting during the past week 
at the Y. W. C. A., heard a 
banker praise the investment 
safety feature of life an- 
nuities as far superior to 
that of ordinary securities 
investments. Roman P. 
Thelen, eashier of the 
Fowler __ bank, was. the 
speaker. He pointed out 
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issued a | 


18, while non-medical busi- 
ness will be considered only 
between the ages of 18 to 45 
inclusive on male risks and 
18 to 40 inclusive on female 
risks. The company will not 
consider sub-standard insur- 
ance on any applicant be- 
tween the ages of 10 and 14 


| inclusive. 


| 
| 
| 
| 





Hibbard, | i 





Waiver of premium will 
not be ~ranted to any appli- 
cant below age 18, but will 
be granted between ages of 
18 and 55 inclusive. The an- 
nual premium rates on these 
policies from ages 10 to 18 
inclusive are as follows: 


Premium Rates per $1,000 


Participating 

Be Sey = = 

2x — ¥ i 

ae Ete BE Be 

See ste Os Bh 

so< ast mS s< 
Age Be Saez Sa a 
10 $20.70 $41.77 $14.64 
ll 20.89 41.77 14.87 
Bs cced — 21.10 41.78 15.11 
Blcen os eo 21.82 41.79 15.36 
Bedece oe 21.55 41.80 15.63 
eS $14.04 21.78 41.81 15.92 
Bieevee 14.24 22.02 41.82 16.22 
Bueeres 14.45 22.28 41.83 16.54 
a 14.67 22.55 41.86 16.89 





Occupies New Quarters 


R. E. Orth, San Francisco 
manager for the Home Life 
Insurance Company of New 
York, has moved to more 
spacious quarters in the One 
Eleven Sutter Building, for- 
merly known as the Hunter- 
Dulin Building. 








that many who have lost 
comfortable fortunes in the 
current depression might 
have assured themselves reg- 
ular incomes in their declin- 
ing years had they invested 
by a small part of their sav- 
ings in life annuities. He 
illustrated his talk with con- 
crete illustrations taken from 
his banking experiences. 

















OUR FIRST 
FAMILY INCOME 
POLICY CLAIM 


FATHER who bought a $5,000 
Family Income Policy (Income 
Period 10 years) with Double In- 
demnity was killed accidentally 7 months 
later. He is survived by his wife and a son 
who has not yet completed his education. 


The widow has received $5,000 for 
Double Indemnity; and checks of 350 
each, plus excess interest, for every month 
since her husband’s death. She will continue 
to receive $50 a month until this income 
has been paid for 9 years and 5 months 
from the date of her husband’s death, when 
the Income Period,ends. She will then re- 
ceive $5,000 in cash, the face of the policy. 
The monthly income will thus run for the 
Period during which her son is securing his 
education. 


TOTAL PAYABLE TO BENEFICIARY UNDER 


THIS $5,000 FAMILY INCOME POLICY WITH 
DOUBLE INDEMNITY 











Double Indemnity $5,000 
Guaranteed Monthly Income 5,650 
Face of Policy 5,000 
Guaranteed Payments $15,650 
*Excess Interest 900 
Total Payments to Beneficiary. . $16,550 
Total Premium Paid 258.25 


*Based on 1932 interest rate 


The Family. Income Policy is, as this case so 
well illustrates, admirably adapted to the needs 
of a wife who will have to support minor sons 
or daughters for a period of years and provide 
for their education. 


NEW YORK LIFE 
INSURANCE COMPANY 


51 MADISON AVENUE, 
NEW YORK, N. Y. 
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A Strong, Permanent, | 
Conservative Old 
A Convention trip to Bermuda this August Line Company 


is the reward offered for outstanding produc- 




















Bermuda in August 


dais Vicbents Maeaiits Gant. Has Valuable Territory Open in 














Michigan Tennessee 
: : Ohio North Carolina 
General Agents find our Convention trips Maryland a eae 
of great help in building new organization. West Virginia Georgia 
| Virginia Mississippi 
We have a few General Agency openings in | Kentucky 
the Middle West. Can you qualify? CONTRACT — Liberal Commissions, Bonus, Expense 


Allowance, and long term Renewals. 
A Money-Making Opportunity 


Philadelphia Life Insurance | 
| GEORGE WASHINGTON 
LIFE INSURANCE COMPANY 








Company | 
111 NORTH BROAD STREET | 
| Home Office 


PHILADELPHIA, PA. CHARLESTON, WEST VIRGINIA 
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e NOW READY e 


Life Insurance Policyholders Pocket Index 
1932 Edition 


Reporting in detail the Financial Standing and Results of Operation 
of Over 350 Leading Legal Reserve American and Canadian Life 


Insurance Companies, for five years ending January 1, 1932 


PRICES: 
Manila Cover, 75 Cents In Flexible Pocket Book, $1.25 


THE SPECTATOR COMPANY 


243 WEST 39th STREET NEW YORK, N. Y. 
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New Company Organized To 
Absorb Inter-Southern Life 


(Concluded from page 15) 


A lien will be retained by 
the new company of 60 per 
cent of the loan or cash sur- 
render value of Inter-South- 
ern policies, said lien to be 
discharged over a period of 
twenty years, or sooner, if 
the State Insurance Depart- 
ment’s examination indicate 
that it can be safely accom- 
plished. 

Forty per cent of the loan, 
or cash surrender value of 
policies will be free of the 
lien, but a three year mora- 
torium period is set up dur- 
ing which no _ policyholder 
may demand any payments 
on the unencumbered loan 
and cash surrender value of 
the policy. 

This paramount to a 
100 per cent lien for three 
years; and 60 per cent lien 
for 20 years. 

Under this 
policyholder will 
to six per cent interest 
against the amount of the 
lien on his policy, and which 
over a three year period, if 
compounded semi-annually, 
as it understood it will 
be, this would amount to 
better than 20 per cent, in 
fact about 238/10 per cent. 
This will mean that the 
policyholder will be penalized 
for having built up a cash 
surrender value. 

The program calls for pay- 
ment of death claims in full, 
but would during the first 
year of its operation defer 
such payments for a period 
of 120 days. 


iS 


program the 


be subject 


Hearing Twice Postponed 


The hearing started Fri- 
day, May 27, having been 
postponed twice previously. 
At the outset it was pointed 
out that there must first be 


an adjudication of insolvency | 


on the part of the company, 
and Samuel W._ Eskew, 
Louisville certified public ac- 
countant was placed on the 
stand. Eskew was asked by 
S. H. Brown, assistant at- 


torney general to explain the | 


condition of the company. 
Eskew told the court that 
the company had assets of 
$12,920,947.63 and liabilities 
of $19,970,475.26, represent- 
ing a deficit of more than 


$7,000,000. 
The receivers then sub- 
mitted proposals. Reinsur- 


ance proposals were received 
from the American Life & 
Accident Insurance Co., 
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Louisville; and All States 
Life Insurance Company. 
Ben Washer in discussing 


the Kentucky Home Life 
plan stated that the new 
company would administer 


the assets of the Inter-South- 


ern in the capacity of a 
trustee. He held that the 
proposed organization was 


backed by the most reputable 
bankers and business men of 
the State. He did not reveal 
to the court, or disclose to 
other bidders, who he repre- 
sented, but stated that of 
course every man to serve 
as an officer or director would 
have to be acceptable to the 
Kentucky insurance depart- 
ment. 

J. Dan Talbott, Kentucky 
State auditor, head of the 
State insurance departments, 
sketched the management 
and causes for the Inter- 
Southern collapse and recom- 
mended adoption of 
Washer program. 

Mr. Talbott said “What 
have we if we accept the 
Nicholson offer? 
debentures of a holding com- 
pany secured by stock that 
is unacceptable as insurance 
reserves. What our depart- 


| Discussion of Underwriting | Fidelity Union Trust 


the | 


Merely the | 


ment is interested in is pro- | 


tection for the policyholders. 
James R. Duffin, a former 


president of Inter-Southern, | 


who was ousted at the time 
that the Caldwell interests 
gained control of the com- 
pany, was present in the in- 





Chicago Agents Ballot 
By Mail 

CHICAGO, May 31.—Ar- 
rangements for the an- 
nual election of the Chi- 
cago Association of Life 
Underwriters, which was 
conducted by means of a 


mail ballot, were com- 
pleted last week at the 
May luncheon. 

The nominations com- 


mittee was constituted as 
follows: Norris H. Bo- 
kum, Massachusetts Mu- 
tual, and P. G. Dallwig, 
New England Mutual, 
named by the president; 
Robert E. Spalding, Mu- 
tual Life of New York, 
and John P. Dennison, 
State Mutual, named from 
the floor, with Harry T. 
Wright, chairman of the 
advisory board, ex-officio 
chairman. 











Problems 


The Lincoln National Life 
Insurance Company, Fort 
Wayne, Ind., has published 


in pamphlet form for distri- | 


bution to their field force 
the timely address written by 
Vice-President A. J. McAnd- 


less and Assistant Secretary | 


C. F. Cross and delivered at 
the company’s sectional meet- 
ings held during February 
and March of this year. 
“Underwriting Problems 
Arising from Changed Eco- 
nomic Conditions” is the title 
of the booklet and its con- 
tent goes quite thoroughly 
into a discussion of insurance 
types and cases which are 
aggravated by the depres- 
§10n. 








terests of Thomas P. Brad- 
ley, a stockholder and policy- 
holder of Inter-Southern, ob- 
jected to the Washer pro- 
posal and other offers made 
by which liens would be re- 


tained on the cash surrender | 


value and loan value of 
policies, and asked the court 
to defer or delay decision 
until he had been given op- 
portunity to consider ail 
proposals. 


Coaches Newark Agents 





Short Course in Trust Work 
Completed in Seven 
Meetings 





| The Fidelity Union Trust 
Company, furthering its 
policy of close cooperation 
| with the life insurance fra- 
ternity, has just completed a 
| series of seven meetings for 
| life underwriters of Newark. 
These meetings were under 
the supervision of Leslie G. 
McDouall, associate trust of- 
ficer and chairman, Life In- 
surance Trust Committee, 
Trust Division, American 
| Bankers Association; John 
|M. Ellis, manager of new 
| business, and W. Deane Pru- 
| den of the trust department, 
| all of the Fidelity Union. 
| The course was dvided into 
six sections, with a final re- 
vue session. A hypothetical 
lease was taken and at each 
| meeting a different officer of 
the trust department ex- 
plained exactly how this par- 
ticular division would handle 


| the case. 





Insurance. 


WE ISSUE a full line 


on beneficiary 


and 65) 


Insurance; Wholesale 


A real opportunity to 
growing life insurance 
to— 


THE UNION 





The Union Labor Life 


Insurance Company 


An old line legal reserve insurance company 
with a New Appeal, transacting Life, Waiver 
and Income Disability 


and Double Indemnity 


of policies including: 


Modified Life Policy (5-Yr. period) 


Juvenile Policies—with or without insurance 
Insurance with Annuity Contracts (Ages 60 
Family Income Plan—(including a 20% im- 


mediate death payment) 
Insurance on Small Loan Borrowers; Group 


Term Insurance 


WE OFFER an attractive agency contract 
with non-forfeitable renewals. 


WE FURNISH numerous and valuable leads, 
plus the active assistance of field men. 


join a progressive and 
company. Apply now 


LABOR LIFE 


INSURANCE COMPANY 
' WASHINGTON, D. C. 
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The thrilling accident “ 
from “Making the Rates” 








THE NEW A 


is helping AEtna representa 








wy EN Etna representatives needed the facts about theaiHE © 
cent automobile rate increases tna gave them “Herealiieve, 1 
the Facts” (Form 11309). Every mail carries enthusiastic letikgyran: 
from tna representatives testifying to their success in using tition. | 
information to prove that the new rates for automobile insuragflly rea 
are justified and necessary. 


his CO! 


The next logical step is to get this information over to polig 
BS are | 


holders and prospects quickly and in a form in which it will 
read and acted upon. 


Here are the FACTS — 
in MINIATURE | 
—page after page of boiled down 
statistics and charts JUSTIFYING 
the recent automobile rate in- 
creases. sa 





ee -P / 
7 


Here is the means of CIRCU- 
LATING the FACTS | 


ick the 
oviegr 


ith the 













—a miniature “movie” presenting exc 
this vital information to policy- one 07 
holders and prospects in a way that carte 
will get their attention and help ars in 
to convince them that they — not apn, reac 
the insurance companies — really 


Forbel 
MAKE automobile insurance rates. . 


a pe 


Here is something to help 
CHANGE the FACTS! 


—a miniature “safety manual” sug- 
gesting 20 ways motorists, by 
driving more carefully, can help 


REDUCE automobile rates. 


THE AETNA LIFE INSURANCE 


THE INA CASUALTY AND SURETY COMP 
THE AUTOMOBILE 
OF HARTF 
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VIEGRAPH 


entall Automobile Insurance 


ut theaaHE tna MOVIEGRAPH is the most striking and, we be- 
“Herealiieve, will prove one of the most effective sales helps offered 
tic lett, 
using { 
insuray 


stance producers as a means of meeting the automobile rate 
tion. Because of its novelty it will not fail to get attention, 
le read, talked about and handed from person to person. 


his compact 64-page, vest-pocket-size booklet the essential 


Oo 1 , ; d 
: poli sare conveniently provided to help Etna representatives. 
it will 

Ww Ww Ww 


(1) Hold renewals. 


(2) Answer objections to the 
new rates. 


(3) Secure new business. 


(4) Assist in correcting the 
automobile rate situation. 





ick the pages of the 






oviegra ph” rapidly Here are the Facts” and the Atma Moviegraph are 

ith the thumb and the natural sequels to the Aitna Plan, the Atna Cartoon 

4 exciting action” talkies’, Seeing America with Etna” and ther 

:y Etna’ pop- Etna sales and advertising stimulators. It you would 
: ep one of 45 , like to represent a company that in addition to pro- 
= cartoon movies ap- viding unquestioned financial security, backs up the 
“rs in lifelike anima- sales efforts of its representatives in this ractical 

: way, address Agency Department, A2tna Casualt 


om, reaching a climax 
Forbell’s famous jury 


and Surety Company, Hartford, Conn 


Send For Your Copy 





We will be glad to send a copy of the #tna 
MOVIEGRAPH to any insurance man upon 
request. Address Publicity Dept., Hartford, 
Conn. 

Namc 

Address 

N 











—E GEAND AFFILIATED COMPANIES 


MPABHE STANDARD FIRE INSURANCE COMPANY 


BILANCE COMPANY a 
RTFOBNECTICUT A reste 














The Rates-” 


A *20,000 
Miniature 














QD Name and Address Here | 
l “ad 








Front cover of the A-tna 
moviegraph. Agent’s name 
and address printed promi- 
nently. 


s $20000 





The climax to the dra- 
matic jury scene in “Mak- 
ing the Rates.” 








HERE ARE THE FACTS- 

















“Here are the Facts”—in 
miniature. Twelve pages 
of boiled down facts ex- 


plaining why automobile 
insurance rates have in- 
creased. 
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Market Quotations 
and Policy Loans 
(Concluded from page 15) 


of at least the assumed rate 
is paid during the life of a 
given investment, and if the 
principal of such investment 
is paid at maturity, that is 
all that is necessary to safe- 
guard that angle of the busi- 
ness. 

“Those unfamiliar with 
the subject often confuse the 
reasons for declines in mar- 
ket values. Declines in mar- 
ket values occur for two rea- 
sons: one, because of doubt 
as to the obligor’s ability to 
meet imterest payments or 
pay principal when due, and 
second, because of so-called 
tighter money conditions that 
are due to the desire on the 
part of a disproportionate 
number of holders of invest- 
ments to convert their hold- 


ings into cash at the mo- 
ment. In such an eventual- 
ity, there are more sellers 
than buyers and _ security 


market quotations, like any 
other commodity quotations, 
suffer accordingly. It fol- 
lows, therefore, that market 
quotations are not important 
for our purpose. 

“There remains the other 
question first mentioned, as 
to whether a situation would 
arise that would necessitate 





Massachusetts 


Mutual Life 
a synonym for 
Quality and 
Excellence in 
Life Insurance 














Massachusetts 
Mutual Life 


Insurance Co. 
Springfield 


Massachusetts 


Organized 1851 





Life Insurance 








| 2 EE 


| 
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in size-- 


-am 


American Life 


Insurafice Companies 














lhe Lincoln National Life Insurance 


Company fort Wayne, Indiana 








selling on the market hold- 
ings bought for permanent 
investment — whether it is 
possible that the demand for 
cash surrenders and policy 
loans could rise to a point 
where it would be necessary 
to dispose of securities to 
meet such a situation. Last 
year Metropolitan cash sur- 
renders amounted to $156,- 
000,000, and the net increase 
in policy loans amounted to 
| $67,000,000, a total of $223,- 
| 000,000. The Metropolitan’s 
gross income for the last 
year amounted to $907,000,- 
000. After deducting ex- 
penses of the business and 
| payments to beneficiaries, 
there remained a net of $433,- 
000,000. Repayments of 
mortgages amounted to more 
than $114,500,000 in addition, 
|}and repayments of bonds, 
| etc., to something over $63,- 


| 000,000. We held United 
| States Government securi- 
ties for over $50,000,000, 


having a market price of 
over $52,000,000, and other 
securities amounting to $20,- 
000,000 or $30,000,000, which 
| fall due in so short a time 
| that they are readily mar- 
| ketable at book values. In 
| round figures, this would in- 
dicate approximately $700,- 


| 000,000 coming in, or readily 


realizable, that could have 
been applied to meet policy- 
holders’ demands of the char- 
acter to which I have re- 
ferred, which totalled last 
year $223,000,000. These re- 
sources could, if necessary, 
have been made available by | 
discontinuing other forms of | 
investment, and the demand | 





could have been met to the 


| extent of more than three | 


times last year’s totals.” 


Alabama Superintendent 
Upheld by Court 


filed in Mont- 
gomery Circuit Court by 
Charles C. Greer, Alabama 
superintendent of insurance, 
to a petition for a writ of 
mandamus to compel the in- 
surance department to issue 
a license to Brown Funeral 
Home and Insurance Com- 
pany of Birmingham, were 


Demurrers 





sustained this week by Judge 
Walter B. Jones. 

The Birmingham concern 
is in the same category with 
regular life insurance com- 
panies, Mr. Greer said, and 
is subject under the law to 
all rules and_ regulations 
applying to life insurance 
companies. A hearing on 
the demurrers was held be- 
fore Judge Jones _ several 
days ago. 





TO 





President 





BU 


JOHN M. HULL, 





FFALO MUTUAL 


SPECIAL FORMS 


MEET PRESENT 
DEMANDS 


10-YEAR Modified Whole Life 
20-YEAR Modified Whole Life 
WHOLE LIFE SPECIAL 
20 PAY LIFE SPECIAL 
and others— 
A Policy for Every Man, 
Woman and Child 


Ages 0-60 


FRANK F. EHLEN, 
Director of Agencies 


LIFE INSURANCE COMPANY 


Founded 1872 


452 Delaware Avenue 





Buffalo, N. Y. 
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Medical Section 


Plans For Meeting 


Growing Importance of 
Medical Selection Ex- 
pected To Swell Atten- 
dance at West Baden 


With the 
medical selection of 
plicants for life 
emphasized by the new con- 
ditions brought upon this 
country by the world wide 


importance of 
ap- 


business depression, the 
twenty-second annual meet- 
ing of the American Life 


Convention’s Medical Section 
at the West Baden Springs 
Hotel, West Baden Springs, 
Ind.. on June 7, 8 and 9, 


promises to set a new record | 


for attendance by the mem- 
bers of the section. 

With a view of 
modern conditions 
vanced insurance 
thought Frank MHarnden, 
medical director, Midland 
Mutual Life Insurance Com- 
pany, Columbus, Ohio, chair- 
man of the program conmit- 
tee, has prepared for the 
meeting a three-day offering 
of outstanding speakers and 
discussants of live and time- 
ly subjects, so that all will 
be well repaid for taking 
time off from regular busi- 
ness duties to attend 
gathering. 

Dr. Lawrence G. Sykes, 
medical director, Connecticut 
General Life Insurance Com- 
pany, Hartford, Conn., is 
chairman; Dr. Harry W. 
Dingman, vice-president and 
medical director, Continental 
Assurance Company, Chi- 
cago, Ill., vice-chairman, and 
Dr. Martin I. Olsen, medical 
director, Central Life Assur- 
ance Society, Des Moines, 
Iowa, secretary of the Medi- 
cal Section. 

The three-day meeting will 
be opened at 9.30 a. m. on 
June 7 with the chairman’s 
address by Dr. Sykes to be 
followed by an address from 
John M. Laird, vice-presi- 
dent of the Connecticut Gen- 
eral Life Insurance Com- 
pany and president of the 
American Life Convention. 

Next there will be greet- 
ings from the president of 
the Association of Life In- 
surance Medical Directors of 
America, Dr. Charles L. 
Christiernin, assistant medi- 
cal director, Metropolitan 
Life Insurance Company, 


meeting 
and ad- 
medical 
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| Norman Hill Advises 


Agents to Study Needs | 





Addresses May Meeting of 
St. Louis Life Underwriters 
Association 





The selling of life insur 
ance is the greatest respon- 
sibility any man can assume 
R. Norman Hill, a_ special 

| agent for the Northwestern 
National Life Insurance 
Company declared in an ad- 
dress before the Life Under- 


| writers Association of St. 
| Louis, Mo., at the Statler | 
Hotel at noon on May 19. 
His subject was “Why |! 
Sell Life Insurance.” 

“More persons will buy | 


life 
sincere 
continued. 
rally brings about service. 
Service a word very much 


insurance 


abused. To me service means | 


| dedication. Remember your 
commissions are paid by your 


clients and not by the com- | 


pany. Proper service to 


your client demands that you | 


| sell the policy 
| policy.” 

Hill, who came to St. Louis 
from Pittsburgh, Pa., recent- 
ly is said to have averaged 
more than $2,000,000 of paid- 
for business during the past 
four years. 








New York. The business 


and not a| 


sessions will bring forth a | 


number of interesting pa- 
pers by leading figures in 


|the life insurance medical 
world. 
While considerable 


| thought has been given to 
| preparing a scientific pro- 
gram on subjects of vital 
interest to every medical 
underwriter the committee 
in charge of the meeting did 
not overlook the importance 
of entertainment, especially 
for the visiting ladies. In 
fact they have arranged a 
full program of entertain- 
ment that leaves nothing to 
be desired. West Baden 
offers unlimited possibilities 
for recreation and amuse- 
ment, such as golf, billiards, 
bowling, swimming pool, 
shooting gallery, tennis, 
horseshoes, horseback riding 
and health baths while there 


and bridge for those who 
care to indulge. 





will also be time for dancing | 





| 


returned amu 


if we are| 
in our efforts,” he | 
“Sincerity natu- | 
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dividends of 
$43,662,332.08 


in cash or 
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policyholders 





METROPOLITAN LIFE 
INSURANCE COMPANY 


FREDERICK H. ECKER, PRES. ONE MADISON AVE., NEW YORK, N. .. 
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ACTUARIES 


Established 1865 by David Parks Fackler 
EDWARD B. FACKLER WILLIAM BREIBY 


FACKLER and BREIBY 





Consulting Actuaries 
Audits Caleulati c 
Examinations Valuations 


NEW YORE 


25 CHURCH STREET 





ACTUARIES 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 
150 NASSAU ST. NEW YORK 








MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


500—Sth Ave.—at 42nd Street 
NEW YORK 














JNO. A. COPELAND 


Consulting Actuary 


Suite 1027, Candler Bldg. 
ATLANTA, GEORGIA 








WOODWARD, FONDILLER and RYAN 
Consultants 


Actuarial, Accounting and 
Management Problems 
90 John St. New York 


ERSTON L. MARSHALL 


Consulting Actuary 


301 Iowa Building 
DES MOINES, IOWA 





DONALD F. CAMPBELL 


Consulting Actuary 

160 Ne. LA SALLE ST. 

Telephone State 7298 
CHICAGO 


T. J. MCCOMB 


Consulting Actuary 
Colcord Bldg. 
Oklahoma City, Okla. 





JAMES H. WASHBURN, F.A.I.A. 
Censulting Actuary 

LIFK INSURANCE—Ordinary, Intermedi- 

ate, Group, Industrial and Special Classes 


WORKMEN'S COMPENSATION 
Expert Advice on Domestic, Trepical and 
Semt+Trepical Business 
2004 WEST END AVE., 
NASHVILLE, TENN. 


FRANK M. SPEAKMAN 


Consulting Actuary 


Associates 


Fred E. Swartz, C. P. A. 
E. P. Higgins 


THE BOURSE PHILADELPHIA 





J. Charles Seitz, F. A. I. A. 
Consulting Actuary 


228 Nerth La Salle Street, Chicago, Ill. 
Phone Franklin 6559 














ALEXANDER C. GOOD 


Consulting Actuary 
615 Central Trust Bidg., 
Jefferson City, Mo. 
and 800 Security Bidg., Kansas City, Mo. 








Haight, Davis & Haight, Inc. 








Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Omaha Kansas City 











INSPECTIONS 


J. H. O'ROURKE, Jr. 


UNDER COVER AND STRAIGHT 
CLAIM INVESTIGATIONS 


GERMANTOWN 5108 
PHILADELPHIA, PA. 


PHONES 
LOMBARD 1674 
OREXEL BLDG. 





L. A. GLOVER & CO. 











Consulting Actuaries, Life Insurance 
Accountants, Statisticians 


128 North Wells Street 
CHICAGO 








| Greatest Selling 
Plan Known 


All About it for the Asking 
Write 


The Spectator Company 
243 West 39th Street 
New York 














Now Ready 


MR. AGENT! 
MR. BROKER! 
MR. FIELD MAN! 





Here is a brand new pocket-size 
handbook on 
CASUALTY INSURANCE 





Adventures of 
Robt. Ross 


—lInsurance Solicitor 


BY 


Richard H. Longmaid 


Part I of this book takes the 
reader on a series of adventures 
with Robt. Ross on his many ex- 
ploits among brokers and 
agents. He learns how to pro- 
duce and handle the various 
lines of Casualty Insurance. 


Part II embraces complete 
treatises on all the leading lines 
of insurance falling under the 
classification of casualty lines, 
including historical sketches, 
rate making and rating prin- 
ciples, policy analyses, under- 
writing fundamentals, etc., ap- 
plicable to the foregoing lines. 


A complete comprehensive 
index helps to make this the 
most unique, up-to-date and 
helpful pocket-sized book on 


casualty insurance available. 


Write for descriptive circular. 





The Spectator Company 


Division of 
United Business Publishers, Inc. 


243 West 39th Street 
NEW YORK, N. Y. 














































THe SPECTATOR 


June 2, 1932 





a 


at Get tee Ome Oe Oe 


— a ome 


i I ws 


a 


jr 








res 










































Vacuum Oil Company 
Revises Group Lines 


Eight Thousand Employees 
Affected by Thirty-Four 
Million Contract 


New York, N. Y., June 1. 
—C. E. Arnott, president of 
Vacuum Oil Company, Inc., 


announced today the comple- 
tion of the outstanding group 
retirement annuity transac- 
tion of the year to date. It 
favorably affects approxi- 
mately 8000 employees in the 


United States and Canada 
through a revision of a for 
mer plan which places the 


entire program on a cooper- 
ative, contractual basis un- 
der the administration of th. 
Metropolitan Life Insurance 
Company. 

To the annuities and death 
benefits provided by the plan 
privately operated by Va- 
cuum Oil for the past twelve 
years, are added accidental) 
death and dismemberment 
insurance. The life insur- 
ance and the accidental death 
and dismemberment coverage 
under the new arrangement 
will total each approximate- 
ly $17,000,000. 

Under the revised plan, the 
8000 employees of Vacuum 

















Contract as good as the best, with exclusive rights. 


Address 


EXCLUSIVE 


Scranton-Pittsburgh, Pa. 


General Agency of a Pennsylvania Company 


| ° . ese . 
| Territory unsurpassed and large enough for an unlimited production. 


Confidential communication invited from those with clean records and with 
ability to handle such an agency. 


care of THE SPECTATOR 


























and Can- 
their em- 
the cost. 
all-round- 


Oil in this country 
ada will join with 
ployer in meeting 
The plan provides 
protection in case of death, 
accident, total and perma- 
nent disability and old age. 
The death benefit is equal! 
to approximately one year’s 
pay. An additional benefit 
of approximately one year’ 
pay is payable in case of 
accidental death. Specific 
benefits are provided for ac- | 
cidental loss of hands, feet 
or eyesight. Disability bene- 
fits are payable to employees | 
who become totally and per- 
manently disabled through 
either illness or accident. 
There will be available to 
all employees a cash _ sur- 


|to beneficiaries of 


render value upon with- 
drawal from the company’s 
service or the employees may 
make individual arrangement 
with the insurance company 
to secure an annuity 
vided by their own contribu- 
tions. After twenty-five 
years of service, withdraw- 


ing employees who do not 
take their cash surrender 


value will retain the right to 
receive all retirement an- 
nuities provided by the com- 
pany’s contributions as well 
as their own. The cash sur- 
render value is also payable 
retired 


employees in addition to 


pro- | 





death benefits, less any an- | 


nuity 
made. 


payments 


already | 


| 
I 





Managers’ Convention 


Branch managers of the 
Acacia Mutual convened at 
the home office of the com- 
pany in Washington, May 26, 
7 and 28. The meeting was 
held to discuss the new pros- 
pecting conditions arising 
from the recent change in the 
charter, wherein Acacia ceased 
writing Master Masons ex- 
clusively and was authorized 
to extend its field to select 
male risks from the ages of 
18 to 65, both inclusive, 

President William Mont- 
gomery opened the sessions, 
which were under the chair- 
manship of Vice-President 
Yort. 


9 














MISSOURI 


STATE 


This company’s dividend year begins July 1 and the fol- 
lowing is the schedule of dividends payable on the endow- 
ment at age 8&5, twenty payment life and twenty year en- 


dowment. 


Holders of annual 


dividend 


policies, instead of with- 


drawing the dividends in cash or using them in reduction 


Age at Issue 


». $21.21 $24.08 $27.79 $32.67 $39.21 $48.47 |$61.35 $78.88 

I 

2 3.08 439; 3.80) 434 5.11 
3 3.19 3.52) 3.95) 455] 5.36 
4 3.29, 3.65) 4.11) 4.75) 5.62 
5 3.40) 3.78) 4.28) 4.96) 5.89 
6 3.51) 3.92) 4.46) 5.18) 6.15 
7 3.63 4.07) 4.63) 5.39) 6.40 
8 3.75 4.21) 4.82) 5.62) 6.63 
9 3.88) 4.37) 5.00) 5.86] 6.87 
10 | 401 4.52) 520) 611) 7.12 
Il | 4.14) 4.69) 5.40] 635) 7.37 
12 4.28| 4.86) 5.60; 6.56) 7.61) 
13 442, 5.03; 5.82) 6.78) 7.84] 
M | 456) 5.21) 6.05) 7.01| 8.09) 
15 4.72; 539) 6.27] 7.23) 834 
16 487 5.58) 6.50) 7.46) 8.58! 
17 5.03; 5.78! 6.71) 7.68) 8.82 
18 5.20' 5.98) 690) 7.91) 9.05 
19 5.36) 6.18) 7.11} 8.13) 9.28 
20 5.54 641 7.32) 836! 9.49) 10 

Total 70S 
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of premiums, may apply them, if desired, to the purchase 


ENDOWMENT AT AGE 85 


25 30 35 40 45 50 








55 60 


LIFE ANNOUNCES 


20-PAYMENT LIF! 
Age 


25 30 35 40 
Prem. |$31.50) $34.39 | $37.92|$42.31 $47.95 |$55.68 |$66.58 |$81.46 





1932 DIVIDEND SCALE 


of profit sharing paid-up insurance additions, or may leave 
the dividends on deposit to accumulate at not less than 
3 per cent per annum. The company is at present accumu- 
lating dividend deposits at liberal interest rate at 4% per 


cent per annum. 


A post mortem dividend will be paid in 


addition to the face amount of policy if it becomes a claim 
by death after the first policy year. 


















at Issue 











45 50 55 60 2s | 








20-YEAR ENDOWMENT 


Age at Issue 








ee ee Ss | 3 | 3S | 6 





S gene Gt $e 1 ' 
7.46} 9.12)) 2 | 3.81] 415) 458) 5.13] 5.90) 694) 813) 9.75) 2 | 447) 
7.76) 9.47|| 3 | 4.02} 438) 4.84) 5.43) 6.23) 7.28] 8.50) 10.12|) 3 | 4.87) 
8.08} 981)) 4 | 424) 4.63) 5.10) 5.74) 6.59 7.61) 8.87) 10.49) 4 6.37) 
8.39] 10.13|| 5 | 446] 4.86] 5.38] 6.05| 6.94) 7.97] 9.93] 10.85|| 5 | 5.69 
8.69} 10.45|| 6 | 469) 5.12) 5.67} 637| 7.31) 833) 9.60] 11.20/) 6 | 6.12} 
$.99/ 10.76|) 7 | 493] 5.39) 5.96) 6.70) 7.65) 868) 9.97) 1154) 7 | 6.57 
9.29] 11.05} 8 | 5.17] 5.66] 6.26] 7.04! 7.99| 9.05) 10.33) 11.88|| 8 | 7.04 
9.57/ 11.33|| 9 | 542) 5.94] 6.58) 7.40{ 8.34, 9.41/ 10.70) 12.20)) 9 | 7.52) 

| 9.86] 11.58]] 10 | 5.69} 6.24) 6.91] 7.76) 8.70] 9.80) 11.06) 12.53)/ 10 | 8.03} 
10.11) 11.84]! 11 | 5.96) 6.54! 7.25) 8.15) 9.07) 10.17| 11.43| 12.85)| 11 | 8.54 
10.38) 12.23|| 12 | 6.25] 6.85) 7.59) S849) 9.45] 10.55) 11.79) 13.30|| 12 | 9.08 
10.64] 12.61|| 13 | 6.54) 7.18} 7.95] 8.87) 9.83] 10.94] 12.18| 13.77|| 13 | 9.65 
| 10.88] 13.01|| 14 | 6.84) 7.51] 832) 9.23) 10.23] 11.34) 1255| 14.24)| 14 | 10.22 
11.10) 13.39) 15 | 7.16] 7.85) 8.71) 9.62] 10.62) 11.75) 12.96] 14.74|| 15 | 10.82 
11.33] 13.79|| 16 | 7.48} 821] 9.10) 10.01] 11.04 12.18| 13.37| 15.24)| 16 | 11.44 
11.66) 14.18]| 17 | 7.82} 8.59) 9.48| 10.42 i147 12.62 13.90] 15.80|| 17 | 12.08 
| 11.99] 14.59) 18 | $16) 897) 9.87) 10.85] 11.91) 13.08) 14.46] 16.39|) 18 | 12.74) 
12.33} 15.02|| 19 | 852} 9.36) 10.28] 11.27) 12.37] 13.57) 15.06) 17.03|| 19 | 13.44) 
12.66) 15.48}| 20 | $90) 9.77) 10.70) 11.72] 12.85) 14.09) 15.70/ 17.76|| 20 | 14.15] 


90.54 | 103.93 120.33 139.62 162.66'191.17/229.84||Total |116.06/ 127.20) 140.53 | 156.25 | 174.49 195.36 |219.79 251.68 


Prem. |$48.78 $49.83 $51.25 $53.32/$56.52| $62.03) $70.70, $83.69 
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9.39) 9.81] 10.31) 10.88} 11.60) 12.50) 13.66 
9.95| 10.36] 10.84] 11.41 12.11) 12.96) 14.18 
10.52} 10.93} 11.40} 11.95) 12.63) 13.45) 14.72 
11.12} 11.53] 11.97) 12.51) 13.17) 13.96) 15.30 
11.75) 12.14] 12.56] 13.10) 13.75) 14.51) 15.90 
12.38! 12.77) 13.18) 13.71) 14.35) 15.19) 16.55 
13.05) 13.42) 13.83) 14 36) 15.01) 15.91) 17.27 
13.73} 14.08] 14.51) 15.05, 15.73| 16.69) 18.08 
14.44] 14.79) 15.22) 15.78) 16.52} 17.55) 19.00 


Total | 167.74/173.50/180.93 | 190.07 201.76 /216.03/234.25/259.56 
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OOKING backward and recalling a 
large number of conventions and 
annual meetings I have attended I am 


convinced that the Democratic Na- 
tional Convention held in the Old 


Madison Square Garden in 1924 was 
the worst managed affair I have ever 
seen. I think, also, that the annual 
meeting of the National Board of Fire 
Underwriters held last Thursday at the 
Waldorf-Astoria Hotel in New York 
City was about the best managed it 
has been my good fortune to attend. 


HE only possible flaw in the ar- 

rangements that I can think of in 
connection with the National Board’s 
meeting was the fact that the long 
table prepared for the gentlemen of 
the press was so situated in the spa- 
cious room where the meeting was hela 
that it was difficult to hear what was 
being said by the speakers. However, 
we got along very well for copies of 
President Bailey’s fine address were in 
front of us as well as of the many 
reports that were read. Still it was 
refreshing when Harold V. Smith, vice- 
president and secretary of the Home 
Insurance Company, as chairman of 
the committee on incendiarism and 
arson began to read his report. Wheth- 
er or not Mr. Smith is accustomed or 
unaccustomed to public speaking I do 
not know, but I hope that he often does 
speak in public for he has a splendid 
voice and one does not have to guess at 
what he is saying or become puzzled to 
catch his meaning because of failure 
to hear every word. 


baal * * 


}* addition to the president’s annual 
address there were about fifteen re- 
ports of standing committees presented 
with ample opportunity offered the 200 
present to comment or to ask questions. 
The meeting began at 11 o’clock in the 
morning and, with something more 
than an hour’s recess for luncheon, 
was over by 4 o’clock, giving everyone 
who was fortunate enough to have been 
invited to Sumner Ballard’s famous 
annual dinner adequate time to get 
ready for that event, one of the most 
noteworthy social functions of the in- 
surance year in New York City. Dur- 
ing the year I have heard so many 
men view everything with the greatest 
alarm that I was rather pleasantly 
struck by the contrast at the National 
Board meeting. 
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I, is still three 
months before the National Associa- 
tion of Insurance Agents gather at 
Philadelphia for the annual conven- 
tion, but the work of preparing for 
the event is already well under way 


and the Philadelphia agents who 
have charge of the matter are plan- 
ning to make it a so notable an event 
that it will not soon be forgotten. 
The general chairman of the conven- 
tion, Walter J. Chase, is widely 





W. J. Chase 


known as a very modest man, if that 
somewhat paradoxical statement is al- 
lowable. He is not easily interviewed 
and it is reported of him that when 
he is approached by an interviewer he 
usually urges the interviewer to 
“wait until I do something and this 
question is all settled so that people 
will not think I am seeking pub- 
licity.” In Philadelphia he is extreme- 
ly well known. For the last seven or 
eight years he has taken a leading 
part in the fight of the agents with 
the companies for improving agency 
conditions. He was a member of the 
original Committee of Seven which 
first negotiated the differences of the 
agents with the territorial committee 
of the E. U. A. And he played a big 
part in having the companies accept 
the agents’ definition of an agent. 





He was also one of the leading fac- 
tors in having the defunct Philadel- 
phia association reorganized to its 
present strong position. He has been 
active in the association since its new 
beginning four years ago and has 
been continuously on the executive 
committee. He was also a member of 
the party with John K. Payne, pres- 
ident of the Philadelphia association, 
which flew to Los Angeles last year 
and secured this year’s Convention 
for Philadelphia. He has also served 
four terms of three years each as a 
member of the Executive Committee 
of the Philadelphia Fire Underwrit- 
ers’ Association. Mr. Chase started 
his insurance career thirty-three years 
ago as a Special Agent in western 
Pennsylvania. 
« x 


Shortly after 


1 o'clock last Thursday afternoon at 
the annual meeting of the National 
Board of Fire Underwriters, Cecil 
F. Shallcross, United States manager 
of the North British & Mercantile, 
arose to make some complementary 
remark regarding the report of a 
standing committee. He then re 
marked that while some of those 
present might still be functioning on 
standard time quite a number had 
eaten their breakfast on a daylight 
saving time schedule. President Bai- 
ley took the hint then adjourned the 
conventon until after luncheon. 
ad * * 


Pres. Wilford Kurth 


has announced that Felix Hargrett, 
assistant manager of the Philadel 
phia office of the Home Ins. Co 
fleet, has been made assistant mam 
ager of the service department and 
will shortly be located in New York. 
Mr. Hargrett joined the Home @ 
1926 when he became a special agent 
in the improved risk department a 
Charlotte, N. C. 
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MARIN E—TRANSPORTATION—ALLIED 


Winding Up the 
Marquette National 





End of Liquidation of De- | 





funct Chicago Company 
Near 
Cu1icaGo, May 31.—The 


end of the liquidation of the 
Marquette National Fire In- 
surance Company is in view, 
Alvin S. Keys, receiver, re- 
ported to the superior court 
of Cook County last week, 


when he filed his second and | 
and | 


next to last financial 
claims reports. 


At the present time only 


three claims remain un- 
adjudicated, two of which 
are in the courts and the 


other is dependent upon an- 
other receivership. The 
court, through Judge Wil- 
liam J. Lindsay set June 22 


-- 


as the date for the disposi- | 


tion of the estate’s remain- | 
ing assets at public auction, | 
this method being necessary 
because of the worthlessness | 
of the securities. 

The receiver has completed | 
the first dividend to cred- 
itors, a distribution of 15 per 
cent, and a second dividend 
of approximately 10 per cent 
is in prospect, depending on 
the outcome of the three out- 
standing claims. These are 
as follows: Novak Agency 
and Loan Company, $469.85, 
on appeal in courts; Frank 
J. Matre, son of the former 
president of the company, 
$34,380, based on alleged 
commission arrangement, 








now before master in chan- 
cery; and Pittsburgh Fire, 
Marquette’s running mate, 
$47,646, depending on out- 
come of Pittsburgh receiver- 
ship. 

The second financial report 
filed by Mr. Keyes showed 
receipts of $156,466 since 
Oct. 14, 1931; disbursements | 
of $148,012; cash on hand, | 
$41,206. The disbursements | 
include $5,015 as expense of 
liquidation, $12,498 to pre- | 
ferred creditors, and $135,- | 
°13 to general creditors. 
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Sumner Ballard’s 
Annual Dinner 
HE dinner given each 
year by Sumner Bal- 
lard, president of the In- 
ternational Insurance 


Company, following the 
annual meeting of the 
National Board of Fire 


Underwriters, was held 
last Thursday evening at 
his residence at No. 10 
East 79th Street, New 
York City. As usual, the 
dinner was noted for the 
many distinguished guests 
who were present. Leaders 
not only in the insurance 
world were there, but 
many men of national 
prominence in _ politics, 
diplomacy, finance and 
other fields. Governor 
Albert C. Ritchie of Mary- 
land and George S. Van 
Schaick, superintendent of 
insurance of New York 
State, were the two after- 


dinner speakers. There 
were about 175 guests 
present. Following the 


dinner an entertainment 
program was presented on 
the roof garden of Mr. 
Ballard’s house. 














mm" 
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National Board Adopts 
Qualification Law Report 





| Specifies Certain Fundamentals Which Members 
Believe Should be Included In Any Such Law 
That May be Enacted in Any State 





An important feature of 
the meeting of the National 
Board of Fire Underwriters 
last week was its adoption of 
the report of the committee 
on laws which named, what 
it considered fundamentals 
which should be included in 
every agents’ qualification 
laws. 
the examinations required be 
made by the supervising 
authority; that provision 
should be made 
the convenience of the ap- 
plicants in regard to the 
giving of the examinations; 


| that qualification of agents 


should not result in addition 
cost to the business; that 


| some form of temporary li- 


cense should be provided for 
to meet certain situations; 
that regularly constituted 








Kentucky Ins. Department 


in Drive on Rebating 


LOUISVILLE, Ky., May 31.— 
The Kentucky Insurance De- 
partment is making a deter- 
mined effort to block rebating | 
in Kentucky, as well as solic- 


| iting of insurance by unli- 


censed solicitors. Right now 
agents of the department are | 
in Louisville, where they are 
investigating books of local 
agents, to determine the stat- | 
us of such agents in regard | 
to such matters. The better 
or influential agents are 
hopeful that every agent will 
give these workers their full- 
est cooperation, and place 
their books and records at 
the inspec’ ors disposal, as in | 
so doing they will materially | 


| aid in ending bad practices. | 


It is reported that the 
State Insurance Department 
is functioning in a much bet- 
ter way at this time, and 
furthermore it is receiving 
excellent cooperation from 
the attorney general’s office. 
Incidentally, Dan J. Talbott, 
State auditor, in charge of 
the insurance departments, 
is being highly praised for 
his performance in office. He 
is credited with showing un- 
usual courage in protecting 
the public interests. The in- 
surance commissioners and 
department of fire prevention 
and rates are two divisions 
that it is believed will be 
much better operated than 
for some years past. 


| business, 


officers and salaried em- 
ployees of companies should 
not be made subject to quali- 
fications even though they 
were authorized to solicit 
nor general or 
State agents who are bona 
fide general and State agents 


| and do not conduct any activ- 


The report urged that | 


regarding | 





| 


ities as such which in their 
very nature are the activ- 
ities of a local agent. 

The report also stated that 
qualification bills should 
apply to any and all forms 
of insurance excepting only 
life insurance and that no 
exemption be given from its 
provisions to the competitors 
of stock fire insurance com- 
panies in any of their tran- 
actions. It asserts that the 
qualification bill shall have 
in it a provision requiring 
the payment of balances by 
an agent to all companies 
represented in the agency 
within a period of sixty days 
from the end of the month 
in which the policy attached, 
or in other words, within 
sixty days from the end of 
the month in which the pol- 
icy became effective; this to 
have coupled with it an auto- 
matic suspension of the 
agent to act for any and all 
companies during the period 
in which the unpaid balance 
exists, and after the second 
report and suspension a fur- 
ther delinquency shall auto- 
matically cause revocation of 
his license to act as agent 
for a period of one year; all 
companies to be required to 
report to the supervisory 
official monthly of such de- 
linquencies; failure to make 
such report to subject the 
company to a forfeiture in 
the sum of one hundred dol- 
lars. 


Fire Insurance 












| 
| 





















Marsh & McLennan 


INCORPORATED 


INSURANCE 


FIRE CASUALTY 
LIFE MARINE 
BOND AUTOMOBILE 


164 W. Jackson Boulevard 


CHICAGO 
New York Detroit Montreal Los Angeles 
Minneapolis Columbus Phoenix Portland 
Buffalo Indianapolis Winnipeg Seattle 
Boston Cleveland San Francisco Vancouver 
Pittsburgh London Duluth 





























——— 





———— 








FOURTH EDITION 


Thoroughly Revised, Improved and 
Greatly Enlarged 


Fire Insurance Inspection 


and Underwriting 
By Dominge and Lincoln 


Members of National Fire Protection Assn. 


Over 5500 different subjects treated 
Numerous illustrations 


1150 pages of timely information—knowledge which may 
make profit or prevent loss. A book which no fire under- 
writer can afford to be without. 


A Complete Text and Reference Book 
for All Insurance Men, comprising 


Processes and Materials Used in Manufacturing and Mer- 
cantile Establishments—Chemicals and Fire Hazards De- 
scribed—Causes and Lessons Learned in Prominent Fires— 
Effect of Fire, Smoke and Water on Contents—Dangerous 
Subjects Under Trade Names—Definitions of Insurance 
Words and Phrases—Descriptions of Various Forms of In- 
surance—Standard Policy oroughly Explained—Alphabeti- 
cally Arranged and Well Cross-indexed. 
PRICES: 
Per Copy (regular edition) $6.50 
Edition de luxe, real flexible leather, gilt edges, thumb 
indexed, $10 


THE SPECTATOR COMPANY 
Division of United Businese Publishers, Inc. 
243 West 39th Street 
NEW YORK 


BOSTON NEW ORLEANS 


CHICAGO 
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NEW HAMPSHIRE & 
FIRE INSURANCE CO. | 
Manchester. N.H. 6 
ASSETS $17.450.259.57 : 
LIABILITIES EXCEPT CAPITAL. 
S6,077.NO, 22 & 
POLICYHOLDERS SURPLUS 

Values of Dec.31.1931- 39.04 7,806.35 0) 

Comirs ConventionValues* S1IL373,149.35 
62 YEARS OF ACHIEVEMENT 





























Inspectors! Examiners! 


Underwriters! 
2nd Edition—Revised & Amplified 


Building Construction 
as Applied to Fire Insurance 


By DOMINGE & LINCOLN 
Authors of Fire Insurance Inspection 
and Underwriting 
This book contains everything a fire in- 
surance man ought to know about Building 
Construction. 


Purchase this book and watch your losses 
drop. In plain, non-technical language— 
all the mystery of this important part of the 
Business is removed. 


Price per copy $2 


The Spectator Company 


Division of United Business Publishers, Inc. 





243 West 39th Street, New York, N. Y. 
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Pres. Haid Appoints 


Conference Group 





Ins. Executive Members 
To Confer With Nat. 
Board Committee 





Paul L. Haid, president oi 
the Insurance Executives As- 
sociation, has appointed a 
committee composed of ex- 
ecutives of nine of the lead- 
ing companies in the associ- 
ation to confer with a con- 
ference committee of the 
National 


affecting the interests of the 
companies and the agents. 
The question of agency qual- 
ification laws will be one of 
the important matters for 
joint consideration. The 
members of this committee, 
of which President Haid will 
act as chairman, are: R. M. 
Bissell, president, Hartford | 
Fire Insurance Company; 
George G. Bulkley, presi- 
dent, Springfield Fire & Ma- 
rine; Wilfred Kurth, presi- 
dent, Home Insurance Com- 
pany; Frank D. Layton, 
president, National Fire In- 
surance Company, Hartford; 
Edward Milligan, president, 
Phoenix Insurance Co., Hart- 
ford; Benjamin Rush, presi- 
dent, Insurance Company of 
North America; C. F. Shall- 
cross, United States man- 
ager, North British & Mer- 
cantile Insurance Company; 
Ernest Sturm, chairman of 
the board, Continental Insur- 


ance Company, and Harold | 
Warner, United States fire 
manager, Roy al-Liverpool 
groups. 

A committee has been ap- | 
pointed by the National 
Association of Insurance 
Agents. 


American to Reduce Capital 


A meeting of the stock- 
holders of the American In- 
surance Co., of Newark, will 
be held on June 20 to act | 
upon the recommendation of 
the directors that the author- | 
ized capital of the company | 
be reduced from $10,000,000 
to $5,000,000 and the out- | 
standing capital be reduced | 
from $6,687,480 to $3,343,740 | 
and reducing the par value of | 
the share from $5 to $2. 50 | 
each. This will allow $3,343,- | 
740 to be added to the com- | 
Pany’s surplus. 
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| companies as of May 2 


Strong Position of | 


North British Group | 


| surplus to the policyholders | 





Financial Condition as of 
May 2 Shown in State- 


ment 





A statement issued by the 
North British Group showing 
the financial condition of the 
gives 





|a striking exhibit of their | 
strong financial position. The | 


Association of In- | 
surance Agents on problems | 


value of the securities given 
is that of the closing market 
prices at noon, Saturday, 
April 30. The total assets of 
the five companies of the 
group—North British & Mer- 
cantile, Commonwealth, Mer- 


cantile, Homeland and Penn- | 


sylvania Fire—are shown to 
| be $41,833,899, and the total 
liabilities $23,127,141. The 


of the companies in the group, | 
including capital, is $18,706,- | 
758. C. F. Shallcross, man- 
ager of the North British & 
Mercantile, and president of 


| the other companies in the 


group, in commenting upon 
these figures calls attention 


29 


Globe & Rutgers Capital 
Reduction 


A special meeting of the 
stockholders of the Globe & 
Rutgers Fire Insurance Com- 
pany, will be held June 16 


|to act upon the recommenda- 


tions of the board of direc- 
tors to reduce the capital 
from $7,000,000 to $2,000,- 
000, by reducing the par 
value of the capital stock 


to the fact that none of the from $100 to $25 per share 


companies has any liabilities | 
—apart from its capital and 


a reserve for taxes and sun- | 


dry small items—other than 
those to its policyholders. He | 


says that there have been no | 


| changes in the capital struc- 


ture of any of the companies 


nancial condition, none is con- 


templated. 


| of shares from 


and increasing the number 
70,000 to 
| 80,000. 





George S. Van Schaick, 
superintendent of insurance 
of New York, addressed the 


| annual meeting of the Fire 
and, due to their strong fi- | 


Insurance Examiners Associ- 
ation of New York City 
Tuesday evening. 
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THE WHITE FIREMAN* 


In protecting property, guards lives even more precious. 





The greatest amount of property is in the form of dwellings. 
And almost every dwelling fire threatens the life of one or more 
members of a family. 

That is why North America advertising stresses the danger 
of life inherent in the fire menace. 










Insurance Company of 


North America 
Philadelphia 
and the 
Indemnity Insurance Company of North America 


write practically every form of insurance, except life. 







*See the North America ad in The Saturday Evening Post, 
June 18; The Literary Digest, June 11. 
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GUARDIAN | STUDY THE FIELD 


IS CO-OPERATING 


in the nation-wide drive to reduce j 
| 





the number of automobile accidents. 


AN APPALLING TOTAL 


34,400 Killed 
997,600 Injured SS 
in 860.000 Accidents L i | 


WARN YOUR ASSUREDS! The Move That Wins 


Automobile Insurance rates in the future will depend | | . ; 
on this year’s record. | LIKE in the game of checkers, agents 














who first study their field of activities 
and the position of companies relative 
thereto, move with reasonable assurance 
of winning. 


Warn them to drive carefully—watch signals—obey laws. 


Automobiles Are Bigger znd Faster! 
Roads Are Improved! 
Traffic Congestion Is Greater! 
More Closed Automobiles in Use! - ’ : 
_ Driving Mileage Increasing! REPRESENT Independence as a first 
Use of Cars by Families Increasing! move towards achieving success. With 
its full coverage contracts and well di- 
rected Home Office co-operation you are 


<3. / 
G UA RDIANYICASUA LTY in a strong position to meet competition. 
COMPANY Independence Indemnity Company 








Owen B. Augspurger, President Commonwealth Division 
Home Office: Buffalo, N. Y. Philadelphia 


Write us regarding agencies open in several good 


New York State points. —— 
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Brief Items from the Reports 


of Standing 


Lack of space prevents any lengthy 
digest of the reports submitted, by the 
chairmen of the standing committees. 
A phrase or two, or the briefest sum- 
mary of some of them must suffice here. 
Those who moved the adoption of the 
many reports frequently called atten- 
tion to the fact that the actual report 
gives little indication of the great 
amount of labor that was involved in 
its preparation or in carrying on the 
activity it represented. 

Actuarial Bureau: “Every company 
has a direct and vital interest in the 
character of its policyholders. The 
more accurate and complete we can 
make our information files the better 
will each company be served.” 

Adjustments: The report, stating 
that it was convinced that the prompt 
payment of losses was in a measure 
responsible for increased fire losses in 
certain classes of occupancy, recom- 
mended that the companies withhold 
until maturity payment of all losses 
that are not clearly without criticism. 

Construction of Buildings: “Without 
doubt the Recommended Building Code 
of this Board has been used to a great- 
er extent than has any other similar 
publication, and it has thus been re- 
sponsible for much of the improvement 
in building regulations during the past 
quarter of a century.” 


Pres. Bailey's Address 
(Continued from page 11) 


Following the granting of political 
power to regulate certain insurance 
practices the door was open for the ex- 
pansion of bureaucracy. As was done 
with railroad and public utilities, so 
with insurance. The regulators started 
in to take over the virtual operation 
of the business without assuming any 
of the financial responsibility of man- 
agement. 

The fact that insurance is a busi- 
ness, the solvency of which must be 
based on the law of averages, seems to 
mean little or nothing to a State law- 
maker. With a stroke of his pen he 
would nullify or change an insurance 
rate structure which may have been 
based on records gained from a genera- 
tion of actual experience. I will not 
attempt to go into the details of the 
many experimental laws with which 
we are continually threatened. But 
I do feel it my duty to say that busi- 
ness as a whole should wage deter- 
mined opposition to the bureaucratic 
wave that threatens our nation. 

I am firmly convinced that exorbitant 
taxes and bureaucracy are the two 
great enemies to a return of stable 
business conditions and employment 

ause they discourage initiative and 
the investment of capital by private 
enterprise. 
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Committees 


Finance: “Our committee, apprecia- 
tive of the reduced premium income. 
has viewed with favor the effort of 
the respective standing committees to 
reduce their appropriations and avoid 
an increase in the percentage of assess- 
ment.” 


Fire Prevention and Engineering 
Standards: “The work has increased 
rather than diminished during the 


year; special problems of fire protec- 
tion and prevention have been em- 
phasized by the necessity of reducing 
expenditures, both by municipalities 
and by industry in general.” 

Laws: The recommendations regard- 
ing agents qualifications laws appear 
elsewhere in this issue of THE SPEC- 
TATOR. 

Public Relations: “It is time that 
our business should be equipped to 
speak to other businesses, not only in 
terms of coverage cost, but firmly upon 
the declaration that stock fire insur- 
ance (which imposes no insurance ob- 
ligations on the insured) is the only 
logical form of insurance to meet ade- 
quately the commercial needs of a com- 
mercial people.” 

Statistics and Origins of Fires: 
“While any decrease in our annual fire 
loss, however small, is gratifying, our 
satisfaction is tempered by finding that 
in terms of actual dollar value 1931 
produced an increase in real losses.” 


In emphasizing as I have the unim- 
peachable manner in which the stock 
fire insurance companies have main- 
tained, through these days of generai 
trouble, their long and honorable tradi- 
tion of financial integrity, scrupulous 
fulfillment of policy contracts and un- 
impaired service to the entire national 
economy, I would not appear unmind- 
ful of the plain fact that the com- 
panies have been greatly assisted in 
this achievement by the cooperative 
activities of this association, the Na- 
tional Board of Fire Underwriters 
This organization stands now, as it has 
always stood, for the unvarying obser- 
vance of sound principles of fire under- 
writing, for the uniform application of 
scientific methods of measuring risks, 
for collective countrywide service. to 
the public in the matter of fire protec. 
tion and prevention, for the impartial 
and equitable distribution of the griev- 
ous burden of the country’s fire waste 
over all classes of property-owners in 
all parts of the land, and, finally, for 
the avoidance of competitive under- 
writing practices or methods of a dan- 
gerously speculative character, which, 
if once allowed to become general, 
might undermine the entire fire insur- 
ance structure. 

I do not think, however, that we do 
full justice to the work of the Board’s 
committees and executive officers if 
we consider it solely from the point 
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of view of its assistance to the com- 
panies in this organization and of the 
gratitude we all feel for that assist- 
ance. The truth is that attentive 
perusal of the committees’ reports 
enables us to visualize, as nothing else 
can, the essentially public service char- 
acter of American stock fire insurance 
and of its organ, the National Board of 
Fire Underwriters. 

I would remind you that a period 
of readjustment such as we are going 
through has a wholesome effect upon 
all business. Those of us who may 
have become inclined to think that the 
unusual prosperity which we enjoyed a 
few years ago was largely of our own 
making, have had a rude jolt. We 
have been shown that prosperity is 
entirely relative; that no favored 
group can keep prosperity for itself 
while another group is in distress. 
Some of us, I fear, were beginning to 
forget that economic laws create the 
conditions under which we live; that 
if economic conditions are sound, then 
we may as individuals enjoy an op- 
portunity to develop and operate a 
business and secure a profitable return. 
But none of us alone can create sound 
economic conditions, nor can we alone 
combat conditions that are bad. To 
correct unsound economic conditions 
requires the collective intelligence and 
concerted action of business, political 
and industrial leaders backed by the 
faith and collective good-will of all the 
people. 

We are happy to acknowledge the 
fine cooperative spirit and constructive 
attitude with which the Insurance 
Commissioners’ Convention has han- 
dled many of our complex problems. 
It has been the earnest desire and, we 
helieve. the uniform practice of the 
National Board to accord equal co- 
operation to these supervising officia's 
and to afford them a ful] measure of 
assistance wherever a constructive re- 
sult is sought. 

I wish to express my appreciation of 
the valuable service of our General 
Manager, W. E. Mallalieu. whose un- 
tiring energy, steadfast loyalty and 
abilities have made him a very im- 
portant factor in the development of 
the National Board during his thirty- 
one years of service. To him, and to 
the members of his able office staff I 
desire to express my thanks for their 
uniform courtesy and ready helpful- 
ness at all times. 

One word more and I am through. 
These are days of confusion and uncer- 
taintv. and we are _ unavoidably 
troubled by many perplexing problems. 
But let us not forget for a moment 
that such days always pass and that 
a solution for such problems is always 
found. The American people is being 
sorely tried; but, if past experience is 
anv guide, there is nothing really 
desperate or hopeless in its situation. 

It is unthinkable that with these 
natural and human powers to assist 
us the national progress should not be 
soon resumed. When the new day of 
national prosperity dawns, surely no 
business institution in the land will, 
with more certainty, be restored to its 
full share in the opportunities for pud- 
lic usefulness than stock fire insurance, 
which by its unblemished record 
through all the vicissitudes of panic 
and depression has given a fresh 
demonstration of its clear right to a 
foremost place in the country’s life and 
affairs. 


Fire Insurance 








We: Mat Fe. 


T intervals there occurs in insur- 


ance announcements an item o* 


such peculiar interest that it is featured 
by news writing agencies beyond its lo- 
cal news value. It becomes an oddity 
that travels around the earth. Some- 
times it is printed as it comes off the 
wire in condensed form. Again it will 
catch the fancy of an editor and he 
will call on one of his promising cub 
reporters to make a more elaborate fea- 
ture story out of it. The young fel- 
low, grateful for an opportunity to 
exercise his imagination, will sit down 
and the result will be a glamorous, 
column-long romance such as appeared 
recently in a metropolitan evening 
newspaper. 
* «x * 

HIS story was built around the an- 

nouncement that Lloyds, of London. 
will pay to a group of Dutch business 
men some 300,000 florins, or about 
$165,000, on insurance against assassi- 
nation or accident to President Pau! 
Doumer of France, who was shot re- 
cently. The group from Amsterdam 
felt that their interests were especially | 


sensitive to French political change or | 


upset, as a large part of those interests 
were located in France. It was re- 
ported that they had paid a premium of 
only $350 for the insurance, 


« * * 


HE story went on from there re- 

counting similar bizarre risks in the 
annals of Lloyds. It told of the En-| 
glishman who was insured at Lloyds 
for $100,000 against the possible losses 
to him which might result from his vio- 
lent temper. From our experiences 


PEOPLE 


Cat. Willard D. Vandiver, 
representative in Congress from Mis- 
souri, died the other day from pneu- 
monia. Thirty-three years ago he at- 
tended, on short natice, a dinner in 
Philadelphia. He was a fellow-guest 
| with Governor Hull of who, 
like himself, had an invitation but no 
dress suit at hand. As is often the 
case, the two men, caught unawares, 
|agreed to stick to each other and 
To Col- 
however, 





lowa 


| brazen it out in sack suits. 
onel Vandiver’s chagrin, 

Governor Hull arrived in a dress suit 
which he had succeeded in renting at 
the last minute. During his speech, a 
eulogy in praise of the marvels of 
Philadelphia, Governor Hull declared 
that the local tailors had made him a 
dress suit on fifteen minutes’ notice. 
In rebuttal, Colonel Vandiver stated: 
“T come a State that raises 
corn and cotton and cockleburs and 
Democrats, and frothy eloquence 
neither convinces me nor satisfies me. 
I am from Missouri; you have got to 
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with tempestuous people it would seem 
that such a risk carries with it hazard 
not to be reckoned by any law of aver- | 
ages. It would be difficult to prepare 
a table of experience on such risks. | 
However, insurance companies as a rule | 
are loathe to write protection against | 
contingencies so dependent on the ele- | 
ment of chance that an adequate rate 
cannot be charged. The business of in- 
surance is far from a gambling propo- 
sition and let us hope that the public 
reading this reporter’s masterpiece will 
not get that impression. Undoubtedly 
the incident is a good piece of publicity 
for Lloyds and for the insurance world 
in general. It brings home the fact 
that most things can and should be in- 
sured. It occurs to us that there prob- 
ably are as interesting stories among 
the records of many insurance com- 
panies that could be used as examples 
of the protection afforded by practical! 


show me.” 

Thus the famous password that will 
last as long as the State of 
Missouri itself. We recall it here be- 
cause Colonel Vandiver was for sev- 


pre ybably 


eral years a prominent insurance com- 





coverage. 
D. H. JOHNSTON 
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IN CASUALTY INSURANCE 





Follett L. Greeno, 


pictured above, is a prominent Ro- 


chester local agent. He was recently 
elected president of the Insurance 


Federation of the State of New York 





pany official and for a time was im 


surance commissioner of the State of 
Missouri. 
a 4 & 

At a meeting of the 
board of directors of 
the Fidelity & Casual 
ty Co. held last week, 
C. E. Swan was 
elected treasurer and 
William H. Emes att 
ditor. Mr. Swan and 
Mr. Emes hold respec- 
tively the positions of 
treasurer and auditor 
of the fire insurance 
companies of _ the 
America Fore Group. 


ee ae 


C. EB. Swan 
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Report on Surety 
Body Completed 


New York Insurance De- 
partment Makes Study 
of Surety Ass’n of 
America 


A report by the New York | 


Insurance Department on an 
examination of the Surety 
Association of America rec- 
emmends several changes in 
the Association’s 
but is, on the whole, commen- 
datory. The examiner found 
that there was a sincere ef- 
fort to “treat all members 
fairly.” 


practices, 


Changes Advocated 


Among the recommenda- 
tions made in the report 
were those advocating a more 
positive stand in respect to 
abuses rising out of competi- 
tion. It was found that the 
subject of dual agency repre- 


sentation and the reinsur- 
ance with companies trans- 
acting business with non- 


member companies are still in 
abeyance. The report also 
recommends recodification of 
the rules relating to acquisi- 
tion cost and a more positive 
stand on excess commissions. 


Handling Complaints 


In conclusion the report 
said: 

It may be stated that the 
amendment of the constitu- 


tion to require members to 
adhere to the rates promul- 
gated by the Towner Rating 
Bureau and amendments to 
the rules providing for the 


ities and for imposition of 


penalties for such violations | or . 
will make for more effective | Uf these expenses, $125,198,- 


control in the writing of the 
business. If the procedure 
for following up complaints 
and the imposition of fines or 





Merger Approved 

At the scheduled special 
meetings of the stock- 
holders of Consolidated 
Indemnity and Insurance 
Company and of the 
stockholders of Transpor- 
tation Indemnity Com- 
pany of New York, held 
on May 31, the proposed 
agreement of merger and 
consolidation of the two 
companies, previously as- 
sented to by the majority 


of the board of directors 
of both companies, was 
approved by more than 


the requisite two-thirds 
of the stockholders of the 
respective companies. 











Michigan Collision Rates 


LANSING, MIcH., May 31 
A 50 per cent increase in 
collision rates is likely to be 
the only change made in 
Michigan by National Auto- 
mobile Underwriters Associ- 


ation companies, according 
to reports in well-informed 
circles. 


” 
—BONDING 
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— MISCELLANEOUS 


Pocket Register of Accident 
Insurance For 1932 Issued 


Developments in Disability Field Increases Interest in 
Only Publication Solely Devoted to Statistics of 
Accident and Health Companies 


The 1932 edition of the 
Pocket Register of Accident 
Insurance published annually 
by The Spectator Company 
showing the statistics of com- 
panies transacting accident 
and health insurance for the 
year 1931, is now available. 
This edition contains more in- 
formation than ever before. 

Aside from the main sec- 
tion of the book, the publica- 
tion features a_ tabulation 
showing the nation-wide un- 
derwriting experience ratios 
of stock companies operating 
in New York State. The book 
also carries a table showing 
premiums written and 
paid and loss ratios 


the 
} 


1ioSses 








CASUALTY COMPANIES 
SHOW UNDERWRITING LOSS 


A casualty experience ex- 
hibit has been compiled for 


stock companies in New 
York State by the National 
Bureau of Casualty and 
Surety Underwriters. This 
exhibit shows that on net 
premiums earned of $610,- 
633,234, losses incurred 


amounted to $354,068,773 or 


| 58.0 per cent; claim adjust- 


| 


ment expenses incurred to- 


¢ € : | taled $65,214,341 or 10.7 per 
filing of complaints for rate | 
Violations or other irregular- | 


cent; total production ex- 
penses incurred totaled 
$158,346,677 or 25.9 per cent. 


| 235, 20.5 per cent were com- 


other penalties is improved | 


and made more 
that less time is consumed, 
the competitive abuses, at 
least between members of the 
association, should be reduced 
to a minimum.” 
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definite, so | 


missions incurred and $33,- 
148,442 or 5.4 were other 
production expenses in- 
curred. General administra- 
tion expenses amounted to 
$61,731,850 or 10.1 per cent; 
inspection and Bureau ex- 
penses were $14,339,972 
2.3 per cent and taxes, li- 


or 


censes and fees. incurred, 
$13,225,805 or 2.2 per cent. 
Total and expenses 
incurred were $666,927,414 
or 109.2 per cent of the 
earned. The net 
loss from underwriting was 
$56,294,180 or 9.2 per cent. 

In the individual lines, 
accident, health, automobile 
liability, liability other than 
automobile, workmen’s com- 
pensation, fidelity, surety 
and credit all showed under- 
writing losses; plate glass, 
burglary and theft, steam 
boiler, engine and machin- 
ery, automobile property 
damage, automobile collision, 
property damage and col- 
lision other than automobile, | 
sprinkler and miscellaneous | 
lines including aviation, live- 
stock, etc., all showed under- 
writing profits. Personal in- | 
surance lines were unprofit- | 


7 - ° 
losses 


premiums 


| able; property, profitable. 


and non-cancellable accident 
and health insurance by stock 
companies. In addition, this 
year there has been added a 
table showing the States in 
which the stock companies 
operate. 

The main sections of this 
comprehensive pub lication 
contain a great deal of valu- 
able information and_ al- 
though the material has been 
condensed for presentation, 
it is a simple matter for the 
reader to locate the item de- 
sired. The main sections of 
the book are divided into two 
divisions, i.e., stock compan- 
ies and mutual accident and 
sick benefit associations. 
Both divisions are arranged 
in alphabetical order. The 
statistics show the essential 
items of financial condition, 
income and disbursements, 
together with the principal 
officers, capital stock and its 
par value and the location of 
the companies. 

The second section of the 
book is devoted to mutual ac- 
cident and sick benefit 
ciations. 

The 19382 edition of the 
Pocket Register of Accident 
Insurance is more useful than 
ever before. It is a conve- 
nient compact size containing 
64 pages and cover. The 
value of the book is further 
enhanced by the fact that it 
is the only publication in the 
field devoted solely to a pres- 
entation of the statistics and 
financial standing of accident 
and health companies and as- 
sociations. The book is pub- 
lished by The Spectator Com- 
pany. In manila binding, the 
Pocket Register sells for 75 
cents per copy. A special 
edition in flexible binding is 
available at $1.25. 
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A Financial Statement of 


Interest to Casualty Executives 





Financial Statement as of December 31, 1931 
ASSETS LIABILITIES 


ES a Ripe 0 ee ee $7,104,585.85 Workmen’s Compensation and Liability aes 
—_ , RG EA TUG c vc cic dacisaciasin $1,980,09 
gre oe Reserve for Losses and Claims other than 
eavention Vetus) Workmen’s Compensation and Liabilty 284,703.69 

















Mortgage Loans on Real Estate......... 239,300.00 Unearned Premium Reserve............ 654,647.30 
ar asenaat bcluadieedeeseeese 163,309.25 vin one ng Be oo. 120,000.00 
Premiums not over 90 days due......... 49,201.94 PRECIATION IN SECURITIES AND 

(less commissions) OTHER CONTINGENCIES ....... 1,000,000.00 
Reinsurance Recoverable ............... 19,612.12 a 1,000,000.00 
Accrued Interest ............ iiset enlace 66,661.60 a EE SPT AEE eee 2,603,226.41 








$7,642,670.76 $7,642,670.76 























As one of the oldest American Casualty Reinsurance Companies, 
we feel that our conservative management has been amply 
justified by the results attained during the most trying period 
with which insurance companies have been faced. 










Strong financial condition and the ability to fulfill 
future obligations are inherent in a treaty with 
the “American Reinsurance Co.” Terms and 
rates as liberal as sound underwriting permits. 








May our Representative discuss your Reinsurance Problems With You? 
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Re-Insurance Company 


ROBERT C. REAM, President 


67 Wall Street > 
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Insurance For 


|plane owners often to pay 
for insurance on empty 
seats, Fire, 


Amateur Pilots) thert and ground damage, 





Barber & Baldwin Effect 


Liberalized Policies For 


Sport Flying 





Through a contract effected | 


between Barber & Baldwin, 


well-known aviation under- | 


writers of New York, and| 


the United States Amateur | 


Air Pilots Association, con-| 


siderably increased 


be offered passengers 
public against death, injury 
and property damage caused 
by private aircraft. The 
availability of insurance is 
expected to stimulate great- 
ly sport flying in America. 

Consummation of the 
agreement is the direct con- 
sequence of a four year 
study of the problem by John 
§S. Reaves, protagonist of 
sport flying, founder of the 
national chain of aviation 
country clubs, and president 


of the association. The new 
policies are devoid of the 
drastic flight restrictions 


heretofor imposed and make 
coverage of all kinds avail- 
able at rates equal to or less 
than those for corresponding 
non-aeronautic risks. 

A pilot of 200 or more 
hours’ experience is enabled 
by the contract to get acci- 
dent insurance for a mini- 
mum of $7.50 per thousand 
a year. “We can provide 
coverage for amateur pilots 
at these reduced rates be- 
cause,” says 
Lloyd, president of Barber & 
Baldwin, “through engineers 
and underwriters situated at 
strategic points throughout 
the country, we are able to 
keep our portfolio of risks 
free from individuals who, 


by careless upkeep of their | 


machines, reckless flying and 
other extra-hazardous prac- 
tices, penalize insurance com- 


panies with heavy losses 
which in turn have to be| 
borne by all policyholders. | 


The spread of risks under 


this new plan enables us to | 
pilots | 


select only those 
worthy of low rates.” 

Under the new rates, pub- 
lie liability, at $50,000 lim- 
its, is available at a premium 
of $70. The passenger lia- 
bility rate is now computed 
om a percentage of the 
Policy’s face value and not 
Upon seating capacity, a 
basis which compelled large 





including collision will be 
written at a rate of $30 per 
thousand. 

It is announced that the 
property damage and pas- 
senger and public liability 
coverage applies whether the 


plane is flown by its owner | 


or by another pilot holding 
an approval card, thus per- | 
mitting amateur airmen to 
operate each other’s ma- 
chines without invalidating 


| : . 
protec- | their insurance 


tion at reasonable rates will | 
and | 





Licensed in California 


The Merchants 
Association, an inter-insur- 
ance exchange, has _ been 


licensed by the Insurance De- | 


partment of California. 


windstorm, | 
’ | discussion of current casualty 


Moore of 





| president, 
Vanderfien, 
Casualty | the National Bureau, is sec- | 


Casualty Statisticians Meet 
Election of officers and a 


statistical problems featured 
the annual meeting of the 


| Association of Casualty and | 
| Surety 
| Statisticians, held last week 


Accountants and 


at the National Bureau of 
Casualty and Surety Under- 


| writers, New York. 
All present incumbents | 
were reelected. George W. | 


the 


Surety and Casualty Com- 


pany of New York is presi- | A. 


dent; Francis Perryman of | 


| the Royal Indemnity is vice- | 
and Cornelius G. | of the Retail Credit Co. 


of | 


statistician 


retary-treasurer. 
The society is nine years 


old and was established solely 
| for educational purposes. It | 


Standard | 
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Los Angeles A & H Managers 


The Accident and Health 
business held its first 
“sales congress” in Los An- 
geles under the auspices of 
the Accident and Health 
Managers’ Club of Los An- 


geles on May 26. Speakers 
'on the program included: 
William E. Lebby, president 


of the club; I. C. Cunning- 
ham, vice-president; Robert 
A. Brown, president of the 


Los Angeles Life Under- 
writers’ Association; Russell 
Hogle, C. M. McKee, 


Charles A. Whitchurch, L. Z. 
| Mudra and W. M. Stuffilebeam 








cal 


confines itself to the discus- 


sion and solution of practi- 
statistical and account- 
ing problems. 





Major G. L.| 





NATIONAL 
SERVICE 


Automobile 
Plate Glass 
Burglary 
Public 
Liability 
Compensation 


Accident and 
Health Insurance 


Fidelity and 
Surety Bonds 
Capital 
$1,000,000 
Surplus 
to 
Policyholders 
$1,831,836 
Assets 
$4,286,989 
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ag <a SERVICE" 


FROM COAST TO COAST 


Nearly a quarter century of 
and time-tested stability has placed this Com- 
pany permanently among the seasoned insur- 
ance organizations of the country. 
ating in all but five states, it offers exceptional 
opportunity to Agents almost everywhere who 


wish to “Centralize.” 


A true 


represent it in the field: 


Its wide range of modern policy forms con- 
out-of-the-ordinary 
develop new sales and give greater protection 
It will pay you to learn just 
can mean for you. 


shall be glad to explain it fully. 


tains many 


to policyholders. 


what “Centralizing” 


SERVICES THAT SELL 
SURETY 


ee 
No SURANCE 
CORPORATION. 
KANSAS CITY Dennis Hudson, President MISSOURI | 


“Agent’s Company,” 
stantly and actively in many unusual ways to 
build the business and income of those who 


“friendly service” 


Now oper- 


it cooperates con- 


features that 


We 
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“HOW'S BUSINESS” for 


As forecast by the 
scores of editors of 


UNITED BUSINESS PUBLISHERS, Inc. 
and associated publications. 


HE opinion of men in a position to speak dispassion- 
¢ peo seems to be that the physical phases of the de- 

pression are past. While the distribution of deflated 
values has not been equitable, we have already begun to 
consolidate our position. Pending legislation has been 
hampering constructive effort in this direction. 


However, present indications are that Congress will lay the 
grist of its labors on the doorsteps of the Public and Busi- 
ness by early June. Until this is done, uncertainty must 
continue. And even then, it is probable that between 
digesting this legislation, and pondering on the outcome 
of the Presidential Conventions, June will have passed 
without particular progress. 


In these times of financial confusion, the orderliness with 
which the fire insurance industry is deflating capital struc- 
ture, carrying these freed funds to surplus, and maintain- 
ing the integrity and stability of this important industry 
is very heartening. Long-headed and hard-headed adminis- 
tration and supervision has made it possible for this 
industry to adjust its affairs without ill-effects to either the 
public or its stockholders. 


JUNE?! 


The automobile industry expects to find an estimated 145.. 
000 purchasers of cars in June. Interest centers on the 
low price range, but additional production should continue 
to give some measure of benefit to the several supplying 


industries. 


The larger retail establishments, having decided ‘to bear 
away from price emphasis toward quality, are now faced 
with diminished buying power in the customer range in 
which such promotion was expected to be most effective. 
Sound quality for the money now seems to be a possible 
and probable promotional theme. Stocks are generally 
lower, due largely to restricted credit accommodations. 


Despite many benefits in individual cases or communities, 
the broad aspects of the Government’s credit expansion 
policy seem to be suffering from the prevalent spirit of 
uncertainty. It is possible that when the tax measure is 
law, and business can begin to chart its course with 
greater certainty, that the credit situation will thaw out 
rapidly, and its benefits will be more manifest. 





BUSINESS SALES 


STOCKS 


COLLECTIONS COMMENTS 





Passenger cars about 1% > : nainn 4 
, tetail stocks about 
better than May but 28% same as in May, 


! 
a one ol behind June, 1931. Trucks 


Field) off 9% from May, and 


the Little change on passen- 
with ger cars, trucks slower in 
passenger cars decidedly June than in May Both 
920, fr , lower, and trucks slightl) lines much slower than 
33% from June, 1931. lower than June, 


Estimated sales for June: 


Passenger irs, 145,000; 
trucks, 19,000 
June, 1931 





Probably little change 
from May, except as Ford 
deliveries commence 


AUTOMOTIVE but indications 
(Export Field) 


in. 


small, models increasing 


tetail stocks still 
that é exports, but marked 


these are now being filled 


is in trucks 





Slightly better than May, Slightly hea 


DEPARTMENT but up to 25% below about 15% below 


STORES June, 1931. 1931 


but No change from May, but 
June, 


In a few lines unit vol- 


much slower than June, ume is being maintained. 


1931 





June about 10% better June about 
than May, but about 15% 
behind June, 1931. below June, 1931 


HARDWARE 


10% higher 


than May, and about 10% 


Fairly satisfactory with U 
no change from May, but 
slightly slower than June, 
1931. 


nseasonable May 
weather should benefit 
June retail business. 











Better in all lines in June 

than in May, and equal 

’ or better in life, but 

INSURANCE lower in fire or casualty 
than June, 1931. 


Life insurance leaders 
feel there is a possibility 
of exceeding June, 1931 
writing 


No change from May, but 
considerably slower than 
June, 1931 





Slightly higher in June 


JEWELRY than in May, but less much lower than 


than June, 1931. 


No change from May, and a . : 
June, No change in collections. 


June weddings, com- 
mencements and grad- 
uations should step up 
June business 








Decided increase in June 
over May. More pairs, 
but lower money income 
than June, 1931. 


Stocks at retail 


heavier 
in June than in May, and 


heavier than June, 1931. basis. 


Collections running 
steady, with noticeable 


Production increased 61% 
increase of stores on cash 3 


first three months of 19 
as compared with 1931. 








Viscellaneous 
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